
Find the Best Fit for Your Operation
Exploring different grain marketing strategies can help you figure 

out what works best for your unique operation.

In the chart below, you’ll see a variety of different marketing
strategies and their benefits. The left side covers marketing 

strategies executed through a marketing consultant or broker. The 
right side covers marketing strategies executed through a local 

delivery point. In the middle, yellow column you’ll find questions to 
consider when making a decision on a marketing strategy.
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with a Local Buyer
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When you use physical contracts with a 
local buyer, you execute through an 

elevator, processing plant or ethanol plant.

With paper contracts on the
exchange, you execute through a 
marketing consultant or broker.


