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The Accountants 
Guide to Bartercard

Bartercard is a business tool that increases profits 
through new customers and improved cashflow. 
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About Bartercard

Bartercard is a business-to-business (B2B) trade exchange 
assisting members to gain new customers. Transactions 
are facilitated electronically via the internet, EFTPOS, or by 
transaction vouchers similar to those used with a credit card. 

Simply put, Bartercard delivers new customers to fill a business’s 
spare capacity, these new customers pay with Trade Dollars. The 
business utilises these Trade Dollars to pay expenses that would 
otherwise have been paid in cash - therefore saving real cash.  

Upon joining as a member, Bartercard establishes 
an interest free line-of-credit for every new 
member based on:
• Size of business, length of time in business, capitalisation and 

debt levels.
• Analysis to determine potential increased monthly sales.
• A review of the P&L statement to determine which business 

expenses are able to be met through Bartercard.

Bartercard is a registered Financial Services Provider under the 
Financial Service Providers (Registration and Dispute Resolution) 
Act 2008. Further details can be found in the legal section of our 
website. Bartercard is required to comply with the Anti-Money 
Laundering and Countering Financing of Terrorism Act 2009.

Trade Dollars are a well-recognised and accepted method of 
payment in New Zealand. One Trade Dollar is equivalent to one 
New Zealand Dollar for all accounting and taxation purposes. 
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Before Bartercard After Bartercard

Bartercard provides business opportunities to members by 
converting unutilised trading capacity and excess inventory into 
business opportunities with new customers. Bartercard aims to 
increase your business by 5 - 10% and increases your cash profit.

How Bartercard works
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What IS Bartercard  
(and what is it not)?

Bartercard helps New Zealand businesses grow and achieve 
financial success through bartering unfilled capacity through the 
Bartercard network using an electronic currency called a Trade 
Dollar. 

A Trade Dollar is the electronic trading currency Bartercard 
members use to transact with. For accounting, GST and     
Income Tax purposes, One Trade Dollar (T$1) is equivalent to  
One New Zealand Dollar (NZ$1). 

What Bartercard IS...

What are Trade Dollars?

What Bartercard IS NOT…

Bartercard IS NOT a 
daily deals provider

Bartercard IS NOT a rewards 
or loyalty programme

Bartercard IS NOT a 
pyramid scheme

Bartercard IS NOT a way for 
companies to avoid tax. 
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Accounting for Bartercard

From an accounting and tax perspective, there is no difference 
between cash and Trade Dollars with sales being recorded as 
income, and purchases being recorded as an expense or asset. 
Bartercard works like a normal bank account or credit card, 
except that it uses an alternative, electronic currency (Trade 
Dollars) that is exchanged between members to pay for goods 
and services.
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Monthly account statements are provided which are similar to a 
bank or credit card account except that the assets or liability is in 
Trade Dollars and not cash.

You can get account transactions from Bartercard 
sent into Xero every month. It’s easy to apply for direct 
feeds, simply add your accounts in Xero, download the 
application form, then sign and email it to Bartercard.

Check out more information on our website

Working alongside 
more than 100 banks 
and financial institutions 

throughout New Zealand and Australia,  MYOB BankLink automates 
and streamlines the accounting process for small business clients’ 
transaction data through to accounting practices. 
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Benefits of Bartercard

• Bartercard can increase a businesses sales by 10% within              
the first 12 months of being a Bartercard member                       
(Dot Loves Data, 2011). 

• Depending on your membership level, you will be assigned a 
dedicated Trade Broker to ensure that increased sales occur.

• Bartercard provides free, local, national and international 
advertising. Additional marketing includes Trade Shows, 
national emails to members, text marketing and networking 
events. 

• New cash customers via word of mouth from Bartercard 
members.

• Increased market share and a competitive edge over 
competitors.

• Members are assured of secure internet transactions, a         
pre-approval process and comprehensive record keeping is 
provided by Bartercard.

• Sell excess stock without the need to discount, which can 
result in reducing perceived value and risking a potential price 
war with competitors.

• Bartercard educates members that, by applying the principal of 
marginal costing; those goods and services are purchased with 
a discount equivalent to the gross profit margin of the goods 
and services sold through the Bartercard exchange.

• An interest-free line of credit can be utilised, thereby 
conserving cash and improving the company’s balance sheet.

• Using Trade Dollars as employee bonuses, incentive 
schemes or gifts is an excellent use of Bartercard. Or setup 
each employee with a staff card and you could pay 10%                 
(for example) of their salary in Trade Dollars.
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Top tips for using 
Bartercard strategically

MARAC
interest ratesrange from

12.95% p.a. to 19.95% p.a.(MARAC, 2016)

Bartercard offers an interest-free line of credit
The averagecafé and restaurant on Bartercardlasts 40 monthsalmost twice as longas the equivalentnot on Bartercard(Dot Loves Data, 2011) 40

months

12.95% 
to

19.95%
0%
Interest

Free

70%

longer than4 years

have a trading partner with a relationship 

(BCNZ, 2011)

of Bartercard Members

Grow your sales by10% or morewithin the first 12 monthsof becoming a Bartercard member
(Dot Loves Data, 2011)

Get more businesswithout having to use cashto get that business

Daily deal websitescharge about
15-20%in fees of the sale priceand stipulate that the offeryou present must beat least 50% offthe original sale price(Data Support, 2011)

Bartercarddiscourage members to discount their excess capacity. Bartercard chargeon average 7.5%in fees of the transaction.

7.5%

50%
OFF

15% to
20%

New Zealand Business Facts

(The Cost of Discounting, 2016) 

on a margin of 40%

To maintain a profit:

if you were to reduce your prices by 10%

sales volume must increase by 33%

The average

café and restaurant

lasts 22 months
(Hospitality Statistics, 2011)

22
months

Loses 50%
5 yearsof their customers every

(Harvard Business Review, in 

Hitech Solutions Ltd, 2013)

The average business:

New Zealand SME’s account for 

just under 40% of the country’s 

output and nearly one third of 

total employment

(Hunter Powell Investments, 2011)40%
Just under

SME’s make up about 97% of 

businesses in New Zealand

(Waikato Times, 2014)97%
of businesses

On average 

50% of enterprises

with 10-19 employees are

still operating after 10 years

(Beehive, 2014)10 - 19
employees

NZ BUSINESS TRENDS & FACTS 
DOWNLOAD NOW

• Offer staff the choice of taking time in lieu in Trade Dollars. 
Don’t lose productivity or chargeable time while employee is 
away on lieu leave. By offering a higher rate in Trade Dollars 
this will incentivise staff to use this as an option.

• Gift cards can be purchased for amounts between T$100 and 
T$500 and are ideal for staff incentives, gifts or bonuses.

• A staff account is an ideal opportunity for business owners 
who want to divide up personal and business spending, or use 
for staff incentives and bonus payments.

• Make use of the interest free line of credit in order to continue 
making purchases during times when cashflow has slowed.

• Use Bartercard to attract specific new customers - tell us  
about a business you would like as a new customer, we will 
approach them to join on the basis that they can spend their 
Trade Dollars with you.

https://cdn2.hubspot.net/hubfs/1651106/New%20Zealand%20Business%20Facts%20Infographic.pdf
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Questions your clients 
may have about 
Bartercard

Q. What is the accounting treatment of assets bought 
on Bartercard?
A. The accounting treatment of assets bought on Bartercard is 
identical to assets bought in cash. The depreciation rates and 
methods remain the same. If an asset is sold, the depreciation 
recovered becomes a taxable income for the business.

Q. What are the tax advantages or disadvantages 
associated with Bartercard?
A. Trade Dollar income should be viewed as you would your cash 
income. There are no inherent tax advantages or disadvantages 
to being a member of Bartercard. Bartercard is a sales and 
marketing tool, not a tax tool. 

Q. Is a tax invoice required for barter transactions?
A. Yes, a tax invoice is required for a barter transaction as it is 
for any other business transaction. Where a member makes 
a taxable supply and the consideration is expressed in Trade 
Dollars, the tax invoice must comply with all of the usual 
requirements for a tax invoice. We suggest you consult your 
accountant to discuss this.
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By selling excess or slow moving stock through the 
Bartercard community, members can receive Trade Dollars 
as payment and in turn spend the Trade Dollars on goods and 
services for their business.

Q. Is it important for a business to keep a balance 
between those sales made using Trade Dollars and 
those in cash?
A. Absolutely. A sale made in Trade Dollars is no different
from a business managing its Accounts Receivable to ensure 
timely payment and adequate cashflow. It is recommended 
that a business should have no more than 15% of its sales made 
through a Trade Exchange with the remaining business revenue 
coming from cash sales. Trading activity should be kept in 
balance between Trade Dollars earned from sales and Trade 
Dollars used for business expenses.
Trade Dollars used for personal spending are, for tax purposes, 
considered drawings and are not tax deductible. Trade Dollars 
used in relation to business expenses are generally, tax 
deductible.  The tax treatment is exactly the same as if the 
spending was made in cash. 

Q. Is there additional paperwork for barter 
transactions?
A. No more than an extra bank account or credit card account. 
Bartercard produces a statement similar to that of a bank 
showing all debit and credit transactions for the period. An 
up to minute version of the statement is also available online. 
Bartercard integrates directly with Xero and MYOB via Banklink.
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Q. Can I use Bartercard for personal purchases?
A. Yes, if you derive your income from your business to pay for 
your personal expenses. By using Bartercard and spending your 
Trade Dollars on these personal expenses you will save your cash.
You can draw Bartercard Trade Dollars as personal director’s fees, 
drawings or a loan.

Q. Can I charge part-cash and part-Bartercard?
A. Bartercard is a 100% Trading Exchange. Upon joining every 
member agrees to trade at 100% Trade. There are practical 
exceptions to this rule as there are different proportions for 
different industries. Refer to our Fair Trading guide on our website.

Q. How do I convert my Trade Dollars into cash?
A. By purchasing products or services with your Trade Dollars, 
you will save cash and keep that cash in your business. You 
can also buy items with your Bartercard Trade Dollars and 
then sell them for cash, therefore converting Trade Dollars to 
cash. For example, a restaurant purchases wine on Bartercard 
and then sells within the restaurant for cash. Trade Dollars are 
not transferable for cash by Bartercard or any other Financial 
Institution. 

All information contained in this article is true and accurate to the best of the author’s 
knowledge. No liability is assumed by Bartercard, authors or their employees for any 
potential liability suffered by any person relying directly or indirectly upon this article. It 
is recommended clients consult a Chartered Accountant from the Bartercard directory 
or their own tax specialist before acting on this information.
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For more information about Bartercard  
please visit our website, or follow us on  
LinkedIn, Facebook and Twitter.

HELP YOUR CLIENT GROW  
THEIR SALES BY 10% 
FORWARD THEM OUR EBOOK

mailto:?subject=How%20to%20use%20Bartercard%20to%20grow%20your%20business%20&body=Hi%20there,%20I%E2%80%99ve%20come%20across%20an%20eBook%20you%20might%20be%20interested%20in.%20It%20explains%20how%20Bartercard%20can%20help%20you%20increase%20your%20market%20share,%20gain%20competitive%20advantage%20and%20achieve%20financial%20success.%20Download%20the%20free%20eBook%20here:%20http://content.bartercard.co.nz/how-to-use-bartercard-to-grow-you-business-ebook-download
https://www.facebook.com/BartercardNewZealand
https://www.facebook.com/BartercardNewZealand
http://www.bartercard.co.nz/
http://www.bartercard.co.nz/
https://twitter.com/Bartercard
https://twitter.com/Bartercard
https://www.linkedin.com/company/bartercard-new-zealand
https://www.linkedin.com/company/bartercard-new-zealand
https://www.bartercard.co.nz



