
There are many different size companies, but sales reps at every size 

share one common goal—the desire to be a top performer.  That’s 

where iConnect CRM can help.  By using best-of-breed technology in 

SAP Business One and Salesforce.com (or similar CRM systems), 

Navigator’s iConnect enables the two systems to seamlessly com-

municate with each other.  Users can further automatically pull down 

completed sales orders from Salesforce.com and have the fulfilment 

documents be automatically created in SAP Business One.  With 

Navigator’s iConnect bridging the two systems, everyone performs 

like an “A” player. 

 

 

 

 

 

 

 

 


