HOW TO DISCOVER WHICH CUSTOMERS HAVE

STOPPED BUYING A PRODUCT - ANDROID

You can use sales-i to discover which products a customer has stopped buying,
preventing your sales from slipping and going to a competitor before it's too late.
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Customer Analysis
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VISIT OUR SUPPORT SITE

Don't forget to visit our support site online to view
sales-i how to's, tips, tricks and best practices.

https.//login.sales-i.com support@sales-i.com : ortsales-icom




