
AI, automatisering och big data –
hur påverkas juridiken och juristen 

av den nya teknologin?
Ulf Lindén

COO och grundare 



Agenda

• Digitaliseringen av juridiken
• AI/Legal AI – hur funkar det och hur långt har 

man kommit?
• Några exempel på tillämpningar i praktiken
• Hur påverkas juristens roll?
• Vem är vinnare och förlorare?



Digital intelligens Digital automation

Digital information
1. Digital information
”Från papper till dator”

2. Digital automatisering
”Stöd för produktion”

3.  Digital intelligens
”Stöd för beslut – AI”

Christian Sandström, Assoc. Professor, 
Chalmers
Disruptiv digitalisering inom marknaden för 
juridiska tjänster
Konkurrensverket, 2017

Tre vågor av digitalisering



Globl legal market

USD727
miljarder

Legal IT spend

O,7 %

Legatech patent 5 år

+500%
CodeX tool index

755
https://law.stanford.edu/codex-the-stanford-center-for-legal-informatics/



LegalTech Ecosystem

Legal EducationBusiness Development / Marketplaces E-discovery

Practice Management Legal Research Case Mgmt /Analytics

Consumer Online Dispute Resolution

Legal 
Tech 

Startup 
Landscape

Document Automation Contract Management / Analysis

Litigation Funding
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AI – hur funkar det?



Kommer AI ta över?

• 1997 Deep Blue vinner 
över Garry Kasparov. 

• 2011Watson slår de två 
största Jeopardy-
mästarna

• 2016 AlphaGo vinner 
över Go-mästaren Lee 
Sedol

• Stephen Hawking: “I 
Fear That AI May 
Replace Humans 
Altogether”
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En samling av tekniker
AI

Röstanalys

Bildanalys

Textanalys

Maskininlärning

Maskinkontroll

Legal AI

Dokumentgranskning

Research

Smarta gränssnitt

Regelbaserad AI
Datadriven AI



Legal AI

Dokumentgranskning 

Volymgranskning

Avtalsstöd

Research 

Kunskapssystem

Predektiv analys

Rådgivning

Expertsystem

Chatbotar

Triagesystem

Intelligenta checklistor



Legal AI företag
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AI - exempel från verkligheten



Dokumentgranskning (M&A)
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7 Capturing full value requires converting clause text into structured data

Axiom/Kira Proof of Value

Neither Party may assign this Agreement without 
the other Party’s written consent, except either 
Party may assign this Agreement to a subsidiary or 
Affiliate of such Party, or to a successor in interest 
of all or substantially all of the assets of such Party 
regardless of how the transaction or series of 
transactions is/are structured, except as set forth in 
the Change of Control Section. Any such permitted 
assignment shall not be at any additional charge to 
such successor and/or assignee. Subject to the 
foregoing, the provisions of this Agreement shall 
apply to and bind the successors and permitted 
assigns of the Parties. Any assignment or 
attempted assignment or other transfer of this 
Agreement not in compliance with this Section shall 
be null and void and shall constitute a material 
breach of this Agreement, which is not curable. In 
the event of a permitted assignment of this 
Agreement by Supplier, such successor in interest 
to Supplier shall be bound to continue to provide the 
Licensed Software acquired hereunder, or its 
functional equivalent, and Maintenance and Support 
under the applicable provisions set forth in this 
Agreement. The Parties agree that this Section is 
not to be construed as applying to any financial 
obligations of the Parties. In the event either Party 
desires to assign its financial obligations to a third 
party, the assigning Party shall first obtain the 
expressed and written consent of the other Party, 
which may be withheld at that Party’s sole 
discretion, through a written agreement separate 
from this Agreement.

Contract 
Assignable by 
Client?

Yes
No
Silent

Yes No Silent

In whole or in 
part?

Whole
Part
Indeterminable
Silent
n/a

Whole n/a Whole

Restrictions or 
requirements

Notice
Consent
Written consent
None
n/a

Written 
consent

n/a n/a

If notice, time 
period

30 days
60 days
90 days
Other
n/a

n/a n/a n/a

If other, specify Free text n/a n/a n/a

Exceptions to 
requirement

Affiliate/Subsidiary
Successor in interest
Merger/Acquisition; 
Divestiture
Restructure/
Reorg;
CoC Other;
n/a

Affiliate/
Subsidiary 
Successor 
in interest

n/a n/a

If other, specify Free Text n/a n/a n/a

Remains bound? Yes
No
Silent
n/a

Yes n/a n/a

Subcontractor’s rights and obligations under 
this Agreement are nontransferable and 
nonassignable, and Subcontractor shall not 
subcontract all or any part of the Work 
contemplated by this Agreement without 
obtaining the prior written consent of the 
Contractor party, which consent may be 
withheld in the Contractor Party’s sole and 
absolute discretion. No such written consent 
shall release Subcontractor from any 
obligation of Subcontractor to the Contractor 
Party. Any purported assignment or 
subcontract in violation of this Section shall 
be null and void. Subject to the foregoing 
restrictions and prohibitions on assignment, 
each and all of the covenants and conditions 
of this Agreement will inure the benefit of and 
be binding upon the successors in interest of 
the Contractor and its affiliates and the 
successors, heirs, representatives and 
assigns of Subcontractor. As used in this 
Section, “successors” means successors to 
the parties’ interest in the applicable Project, 
successors to all or substantially all of the 
parties’ assets, and successors by merger or 
consolidation. 

Seller shall not assign or transfer this 
Agreement, any Purchase Order, or any 
rights, obligations, or interests 
thereunder without the express prior 
written consent of the Buyer. This 
Agreement and any Purchase Order 
shall be binding upon and shall inure to 
the benefit of each of the parties and its 
respective successors and permitted 
assigns. 

2

3

1 2 3
1

Q: Can we push for supplier discounts 

now that we’re doing more business?

Q: Where do we face restrictive 

termination obligations?

18,000
16,200 16,000

12,200
11,000

5,800

Supplier
1

Supplier
2

Supplier
3

Supplier
4

Supplier
5

Supplier
6

Acquirer Volume

Target Volume

45

30

175

15

107

Not…

Change…

Breach/…

Silent

Conveni…

CP Termination Rights – EMEA Procurement MSAs
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Axiom and Kira



Prediktiv analys (utfall i domstol)

Judge Analytics Understand how judges think, write, and rule.



Expert system (Chatbots)

https://youtu.be/-rabJDCBUbY

Joshua 
Browder
DoNotPay



Hur påverkas juristens roll

• Hur förändras juristens 
arbete?

• Vilken kompetens behövs i 
framtiden?

• Hur ser framtidens 
juristorganisationer ut?

• Hur påverkas lagstiftningen? 
• Vem är vinnare och vem 

förlorare?

VVad ska jag 
bli när jag blir 

stor?



Nya behov av kompetenser

Hantverk
• Juridiska experter
• Juridiska råd
• Tolkning av lagar
• Strategiska råd

Industrialisering
• Lednings- och 

processexpertis
• Standardisering
• Change management

Digitalisering
•Teknisk expertis

•Programmering
•Kravställning
•Teknisk support



Nya organisationer

• Från pyramid till cylinder eller diamanter
• Multikompetens – nya behov/nya 

kombinationer och roller
• Vilka organisationer är beredda att göra 

investeringar i ny teknik?



Susskind take away´s

1. Much of what goes on today under the umbrella of
professional services is in fact routine and repetitive—
and therefore ripe for innovation.

2. Working together, humans and machines will outperform
unassisted human experts.

3. Emerging technologies don’t negate the need for 
educated, specialized professionals. There’s no replacing
of the minds of human experts.

Richard Susskind's,The Future of the Professions: How Technology will 
Transform the Work of Human Experts
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Vem är vinnare?

• Vinnare
– The Gurus
– De som förfogar över content
– De som förfogar över marknadsplattformarna
– Kunder/allmänheten (access to justice)

• Förlorare
– Den som inte anpassar sig till den nya spelplanen

”It´s better to have a tool than be a tool”



"The difficulty lies, not in the new 
ideas, but in escaping from the old 

ones, which ramify, for those
brought up as most of us have been, 

into every corner of our minds.” -
John Maynard Keynes
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