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DGET HEALTHIER, HAPPIER PATIENTS 

RECURRING MONTHLY REVENUE
BE BETTER POSITIONED FOR THE 
SHIFT TO VALUE-BASED CARE

MEDICARE NOW PAYS FOR NON-FACE-TO-FACE CHRONIC CARE MANAGEMENT
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• �PUT THE PATIENT AT THE CENTER OF 
THEIR CARE

• �PROVIDE 20 MINUTES MINIMUM 
MONTHLY CARE COORDINATION

• �BUILD AND MAINTAIN A 
COMPREHENSIVE CARE PLAN

• �SCHEDULE ROUTINE AND REFERRAL 
MEDICAL APPOINTMENTS

• �RECONCILE MEDICATION LISTS AND 
REVIEW FOR POTENTIAL INTERACTIONS

• �BE ACCESSIBLE 24/7/365 TO ADDRESS 
URGENT CHRONIC CARE NEEDS

• �ELECTRONICALLY EXCHANGE RECORDS 
WITH ALL COMMUNITY PROVIDERS

• �MANAGE CARE TRANSITIONS BETWEEN 
HEALTHCARE PROVIDERS AND SETTINGS

ARE YOU READY  
TO ADD RECURRING REVENUE
TO YOUR PRACTICE???

I M P R O V E E N H A N C EP R O V I D E
HEALTH OUTCOMES
FOR YOUR PATIENTS

THE PATIENT 
EXPERIENCE

CONTINUITY  
OF CARE

8 0 0  5 8 7  5 2 2 7     S A L E S @ C A R E S Y N C . C O M     C A R E S Y N C . C O M

PER MONTH 
 USING CPT CODE 99490 ONLY ONE PROVIDER 

CAN BILL FOR A PATIENT$4039
N A T I O N A L

A V E R A G E

$103,968 *600 =MEDICARE 
PATIENTS 
ENROLLED

ADDITIONAL REVENUE PER YEAR AFTER PARTNERING WITH CARESYNC
*Net revenue to the provider; reimbursement varies by region


