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•
Convertible note 

•
Angel round 

•
Convertible note 

•
Series A 

•
Series B (Dec 2017)

•
Research G

rants and VC 
•

IPO
 and Secondary 

•
Public Com

pany

•
Series A, B, C, D 

•
Sale



Five Q
uestions about You

W
hat Do You M

ost W
ant to Know?

5 Slides on Series A Fundraising

Series A Deal Term
s to Avoid

Anything W
hich Didn’t G

et Addressed

Key Learnings or Takeaways
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deal terms



Tranched rounds / m
ilestone-based financing

M
ore than 1 board seat per investor (observers)

Ability to force a sale by a defined date

Treatm
ent favoring one investor over all others (single class)

Right of first refusal on future financings

things to avoid

THE BEST TERM
 SHEETS ALIG

N THE INTERESTS O
F FO

UNDERS AND INVESTO
RS

Creative Com
m

ons: Use Freely with Attribution



Right of first refusal on future M
&A (strategics)

W
arrants

Participating Preferred

Liquidation Preference > 1.0X

Full rachet anti-dilution

Super prorata rights

things to avoid

THE BEST TERM
 SHEETS ALIG

N THE INTERESTS O
F FO

UNDERS AND INVESTO
RS
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Tod’s Top 5 capital raising priorities in order

w
hat’s your most challenging fundraising story?
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Tod’s Top 5 capital raising priorities in order

w
hat first time ceo’s think they have to be

Creative Com
m

ons: Use Freely with Attribution

The Sm
artest G

uy in the Room

The G
uy W

ith All the Answers

“I Can Sell M
y Investors”



Tod’s Top 5 capital raising priorities in order

w
hat ceo really need to be

Creative Com
m

ons: Use Freely with Attribution

Sm
art,Collaborative, and Hum

ble

Trustworthy - Do the Right Thing W
hen No O

ne’s Looking

G
ood Listeners W

ho Take Feedback W
ell and Can Be Coached

Secure Enough to Bring in G
reat Talent

Able to Delegate Effectively



THE BEST TERM
 SHEETS ALIG

N THE INTERESTS O
F FO

UNDERS AND INVESTO
RS

some good resources

NEG
O

TIATING
 THE O

PTIO
N PO

O
L

https://www.cooleygo.com
/negotiating-option-pool/

FO
UNDER BASICS: 

FO
UNDER’S STO

CK, VESTING
 AND FO

UNDER DEPARTURES

https://www.cooleygo.com
/founder-basics-founders-stock/

https://fundersclub.com
/blog/2017/02/16/term

-sheets/


