te|—|ﬂ]§;§l »

Creating Value
from Technology

Interims
September 2018

Private and Confidential




The information contained in these slides and the accompanying oral presentation (together, the "Presentation") have not been approved by an authorised person within the meaning of the Financial Services and
Markets Act 2000 ("FSMA"). If any person is in any doubt as to the contents of this Presentation, they should seek independent advice from a person who is authorised for the purposes of FSMA and who specialises in
advising in investments of this kind. The information contained in this document does not purport to cover all matters that may be relevant for the purposes of considering whether or not to make any prospective
investment and is not intended to provide, and should not be relied upon, for accounting, legal or tax advice. This Presentation is supplied to you solely for information.

The information contained in this Presentation has been prepared by Tern PLC (the "Company"). The Presentation and any further confidential information made available to any recipient, either orally or in writing,
must be held in complete confidence and documents containing such information may not be reproduced, used or disclosed without the prior written consent of the Company. The Presentation shall not be copied,
published, reproduced or distributed in whole or in part, to any other person, for any purpose at any time. The information contained in the Presentation is not intended to be viewed by, or distributed or passed on
(directly or indirectly) to, and should not be acted upon by any class of person other than (i) qualified investors (within the meaning of the Prospectus Directive2003/71/EC) and (i) investment professionals falling
within Article 19(5) and high net worth companies, unincorporated associations and partnerships and trustees of high value trusts falling within Article49(2) respectively of the Financial Services and Markets Act 2000
(Financial Promotion) Order 2005 (or persons to whom it may otherwise be lawfully communicated) (together "Relevant Persons"). Persons who are not Relevant Persons should not attend the Presentation or rely on
or act upon the matters communicated at the Presentation. By accepting the Presentation, you agree to be bound by these restrictions.

The Presentation does not constitute an admission document, prospectus or listing particulars relating to the Company or its group; it has not been approved by the London Stock Exchange or the Financial Conduct
Authority, nor does it constitute or form part of any offer, invitation, inducement or commitment to, sell, issue, or any solicitation of any such offer or invitation to subscribe for, underwrite or buy, any shares in the
Company or any of its affiliates to any person in any jurisdiction, nor shall it nor any part of it, nor the fact of its distribution form the basis of, or be relied on in connection with, or act as any inducement to enter into
any contract or investment decision in relation thereto.

No undertaking, assurance, representation or warranty, express or implied, is made or given by or on behalf of the Company, Allenby Capital Limited (“Allenby Capital”) or Whitman Howard Limited or any of the
irrespective existing or proposed members, agents, affiliates, representatives, advisers, employees or directors or any other person as to the accuracy, completeness or fairness of the information or opinions contained
in this document and no responsibility or liability is accepted by any such person for any loss however arising from any use of, or reliance on, or in connection with, this Presentation or its contents or otherwise arising
in connection therewith. Notwithstanding this, nothing in this paragraph shall exclude liability for any such undertaking, assurance, representation or warranty made fraudulently. Certain statements in the Presentation
are forward-looking statements, and the Presentation itself has been based upon a number of assumptions, forecasts and projections of the Company which by their nature are forward looking and should not be relied
upon in isolation. Forward-looking statements are typically identified by the use of forward-looking terminology such as "believes", "expects”, "may", "will", "could"," should", "intends", "estimates", "potential",
"anticipate”, "plans” or "assumes" or similar expressions, or by discussions of strategy that involve risk and uncertainties. By their nature, forward-looking statements, assumptions, forecasts and projections involve a
number of risks and uncertainties, and in some cases are based on estimates and incomplete information, that could cause actual results or events to differ materially from those expressed or implied by the forward-
looking statements or by the Presentation as a whole. These risks and uncertainties, and the impact they have on the assumptions, forecasts and projections contained in the Presentation, could adversely affect the
outcome and financial effects of the plans and events described herein.

The distribution of this document in certain jurisdictions maybe restricted by law and therefore persons into whose possession this document comes should inform themselves about and observe any such
requirements or restrictions and must not be distributed in any jurisdiction in which it would be unlawful. Any such distribution could result in a violation of the law of such jurisdictions. The securities referred to in
this presentation have not been and will not be registered under the US Securities Act of 1933, as amended, (the "US Securities Act") or under any securities laws of any state or other jurisdiction of the US and may not
be offered, sold, resold, taken up, exercised, renounced, transferred or delivered, directly or indirectly, within the US, Australia, Canada, Japan, the Republic of Ireland or the Republic of South Africa, or to, or for the
account or benefit of, any person with a registered address in, or who is resident or ordinarily resident in, or a citizen of, the US, Australia, Canada, Japan, the Republic of Ireland or the Republic of South Africa, except
pursuant to an exemption from, or in a transaction not subject to, the registration requirements of the US Securities Act and/or any other applicable securities laws.
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» AIM listed investment company
Created in 2013 18.3% 50% <1% 100% 1% 56.8%

Rndamenial R | | fAVMA @ seal e PUSH® v
> Investment Focus: The Internet of fedZEs e
Things (IoT)
90%
» Six portfolio companies including e
Device Authority and InVMA which e
are making strong headway in the Significant shareholders
growing loT security space
John Mahtani 6.7%
» Emphasis on active participation in Al Sisto (CEO) 4.1%
PO rtfolio companies Bruce Leith (Business Development Director) 3.7%
Canaccord Genuity Group Inc 3.1%

» Initial funding from Founders followed
by placements totalling £12.2m
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Vision

“to become the leading investment
company speclalising in loT by
unlocking opportunities others
haven't seen or thought possible to
deliver significant returns for
shareholders"
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Key Trends in the loT

» Companies offering IoT platform software CAGR=40% (2018-2023)

and services will bring in nearly $18 billion

annually by 2023

» Translating to $0.44 per IoT device globally,
up from $0.32 per device in 2018

» As the number of IoT devices continues to
rise, demand for software and cloud-based
systems to manage them will
correspondingly increase

Leading companies in this fast-growing sector
include Amazon, PTC, and IBM
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Global Spending: Manufacturing by Type ($b)

» Hardware spending at manufacturers will

B Hardware (CAGR=11%)
B Software (CAGR=22%)

drop from 27% of the sector’s IoT spending W Services (CAGR=21%)

in 2018 to 20% by 2023

»  Software and services will make up more of
the total, at 32% and 31%, respectively

Companies will look to make the most of
their IoT solutions by leveraging software

60

and services to drive increased efficiency and
more streamlined automation 58
52
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VR Spending in Healthcare

Global 2025 VR/AR Market Share, By Use Case
In billions (USD)

Military
$1.4

Retail
S1.6

Real estate
$0.7 $2.6

te rrv Source: Goldman Sachs Bl lNTELLlG ENCE
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Tern Headlines
June 2018
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First Six Months of 2018 - Headlines

» Raised £3.1m and retired convertible loan note facility

» £1.5m invested in existing portfolio and new portfolio company FVRVS (FundamentalVR)

v

Aggregate turnover of principal portfolio companies increased by 126% from 2016 to 2017
and forecast to increase 50% from 2017 to 2018, if one excludes impact of flexiOPS decrease
due to EU grants ending in first half of 2018

» Aggregate employee numbers of principal portfolio companies increased by 55% from 2016
to 2017 and a further 12% to June 2018

v

Monthly burn rate comparable to 2017, decrease in loss compared to June 2017 due to small
increase in fair value of investments

» Net asset value per share down due to share issues early in the year. Most recent fundraises
were achieved at an appreciative net asset value per share

t e I— ﬁiﬂ‘ Principal portfolio companies exclude Seal and Push, in which Tern has a <1% holding and minimal influence 9



Tern Investment Portfolio
First half of 2018
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Device Authority Limited

A UK company providing IoT applications policy N e iCE
driven encryption, strong device identity and lq' AUTHORITY
automated credential management through Device

Authority’s KeyScaler™ Platform

KeyScaIer Platform

» New partners: SyroCon Consulting, Eonti, LTI, Gemalto — .

Device Authentication Certificate & Key Security Events, Alarms,

and support for Microsoft Azure IoT Hub Mansgarent | otfcations s Logs

Service Connectors

» Recognised as 2018 Emerging Star in IoT Security
Market by Quadrant Knowledge Solutions

v Y \

» Joint blueprint launched with Thales to secure | = Fos QM o P
. ateway vTh ngWor: R :
connected health industry («g\» A E
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» Keyscaler As A Service launched providing loT security
in the cloud
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A product and systems integrator building IoT solutions
for specific market needs

» Launched AssetMinder, a product that monitors and
manages data from all types of sensors

» Integration of AssetMinder with Device Authority’s
KeyScaler

» New partnerships and contracts, including supporting

ESAB, part of the Colfax Group, with the architecture of a GCE portadi
new platform powered by Microsoft Azure IoT and PTC oxygenaaliegigned
. and delivered by I
ThingWorx platform INVMA in
collaboration with
Device Authority
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flexiOPS/Wyld Technologies Limited

A UK company offering ad hoc mesh networking
platform that creates resilient networks that enable
broader use of IoT devices

» flexiOPS focused on aiding the growth and
development of Wyld Technologies

» Wyld Technology is building out its development team
and mesh networking product platform
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FundamentalVR (FVRVS Limited)

» A UK company developing a flight simulator for
surgeons

» Large market: Growth from $25.9B in 2015 to $38.4B in
2024* - shortage of physicians, nurses and other health
workers worldwide increasing to 7.5 million by 2035

» Begun to use funds to refine SaaS model

Y

Focus on expansion into key health market in US

» Decrease in turnover 2016 to 2017 as model moved from
bespoke sales to subscription based recurring revenue
model

» Team already proven success in creating and exiting tech
business

*Source: Transparency Market Research
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http://www.transparencymarketresearch.com/pressrelease/medical-education-market.htm

Seal Software Group Limited @
A leader in contract discovery and analytics Sedl

» Announced numerous new contracts and strategic partnerships,
including global partnership with DocuSign

» Award winning:
— Named 2018 Cool Vendor in Content Services by Gartner;

— Won award for Outstanding Data Analytics Solution at annual Big
Data Excellence awards in May 2018

Push Technology Limited DUSHE)'
ECHNOLOGY
Delivering data in real time

» Strategic realignment including focus on reduced sales cycle,
working more efficiently and controlling costs
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Interim results
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June 2018 Headlines

£'000 £'000 £'000
Net assets 13,943 10,787 10,581
ROI - value of investment portfolio 11,550 10,601 10,218
Total assets 14,222 11,031 11,069
Cash 1,539 336 274
(Loss)/Profit (221) (469) (1,690)
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Investments

Current Assets

Total Assets

Current liabilities

Long term liabilities
Equity

Total Equity and liabilities
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£'000
11,550
2,672
14,222
279

13,943
14,222

£'000
10,601
430
11,031
169
75
10,787
11,031

£'000
10,218
851
11,069
277
211
10,581
11,069
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Questions?
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20 Eastbourne Terrace
London, W2 6LG

info@ternplc.com
020 3807 0222

ternplc.com
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