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What does this mean for business strategy? 
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Spray and pray
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Be focused - avoid spray and pray!
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One thing after another - ordered and 
planned based on your customer 
experience journey











Ask for sales
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Make the ask!

$45 inves tment in 
helping another bus iness

12 healthy drinks  



“ It felt like a nice thing to       
be able to offer small to 
medium businesses out 
there who are all struggling 
to get through this current 
crisis!”

Bron Thomson
CEO Springload
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Get in touch…
J anet MacDonald 021 589 456 
janet@changehub.net

www.changehub.net

Linkedin https ://www.linkedin.com/in/janet-macdonald-
b3725615/

Behaviour Change Network
https ://www.linkedin.com/groups /3850436/

mailto:janet@changehub.net
http://www.changehub.net
https://www.linkedin.com/in/janet-macdonald-b3725615/
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