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A Look Back
As we look back on a year filled with surprises (from the 
Cubs breaking the curse to election results most people 
didn’t see coming), it’s pretty easy to wonder what 2017 
will hold for our journeys. Since a lot of the surprises 
from 2016 won’t be fully realized for a while, – from the 
changing landscape of politics in the US, to the Brexit 
referendum in the U.K. to 
uncertainty in government bond 
and oil prices around the world. 

We are reminded of a favorite 
quote from The Wall Street 
Journal personal financial 
columnist Jason Zweig, who 
once observed that “Wall Street 
often resembles a blindfolded 
person looking in a darkened 
closet for a pair of black shoes 
that isn’t there.” 

Interestingly, Zweig made his 
comment back in October 2008, 
when we had yet to see the light 
at the end of a very dark financial 
tunnel. Although that was a 
much darker time, we think the 
sentiment fits nearly any global 
market and any market climate, 
including whatever twists and 
turns are in our 2017 path. 

Instead of focusing on the maps pundits are creating 
out of fear or staring too long in our rearview mirrors, 
let’s take a moment to pause and celebrate the truly 
remarkable life force that has long driven our financial 
markets: human enterprise. 

Our capital markets are, at their heart, a place for people 
to participate in the business of being human. We express 
our humanity in the ways we choose to invest and the 
investments we choose to make. We keep the beat alive 
by positioning ourselves to make the most of a future 
we cannot see. As individuals, we may temporarily win 

or lose. But based on all of the evidence 
to date, whenever we come together to 
invest in buildings and businesses, sales 
and services, hopes and dreams – we 
have collectively come out ahead. 

Will 2017 bring tumbles down the road, 
switch backs of surging markets, or 
a bumpy road mixed with a little bit 
of everything? Time will tell. In the 
meantime, don’t forget what’s behind the 
data points and the drama. Remember 
the millionaires and entrepreneurs, the 
men and women, the energetic youth and 
experienced veterans among us. Think 
of the billions of souls and their trillions 
of dollars, coming together as we speak 
to build innovative new services, sales 
and solutions; to participate in our global 
capital markets; and to invest in humanity 
– just like you are. Remember too that 
your map and plan, while affected by the 
markets are designed to keep you on your 
own path.

We are so happy to be your guides! As 2017 unfolds, we 
hope you’ll continue to focus on the durability of human 
enterprise. We also hope you’ll continue to turn to us for 
financial advice and personal inspiration. Last but not 
least, we hope you’ll remain invested in your own hopes 
and dreams – pressing onward, into the future. 
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http://jasonzweig.com/capitulation-when-the-market-throws-in-the-towel/
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Client Profile: 
When Your Plans Change

Atlas Clients TV and Lou Ann began their retirement together 
when an unexpected life event changed their plans. This is the 
story about changed plans and living your life with others in 
mind.

1. Tell us a little bit about
your story.

I was born and raised in Dallas. In fact, 
when my parents were ready to move, 
my wife, Lou Ann, and I purchased 
their home from them and raised our 
five children in the same house where 
I grew up. I went to college at Spring 
Hill, in Mobile, Alabama and then 
went into the Army for three years, 
including a tour in Vietnam. 

When I came home, I decided to sell insurance with my brother. After a few 
years, we decided to focus on a new concept called structured settlements which 
used annuities to settle personal injury claims. We helped that idea grow into a 
national association of structured settlement brokers.

I retired in 2008, when we sold the practice.  
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Atlas Clients TV and Lou Ann began their retirement together when an unexpected life event 
changed their plans. This is the story about changed plans and living your life with others in 
mind. 

TELL US A LITTLE BIT ABOUT YOUR STORY. 

I was born and raised in Dallas. In fact, when my parents were ready to move, my wife, Lou 
Ann, and I purchased their home from them and raised our five children in the same house 
where I grew up. I went to college at Spring Hill, in Mobile, Alabama and then went into the 
Army for three years, including a tour in Vietnam.  

When I came home, I decided to sell insurance with my brother. After a few years, we decided 
to focus on a new concept called structured settlements which used annuities to settle personal 
injury claims. We helped that idea grow into a national association of structured settlement 
brokers. 

I retired in 2008, when we sold the practice.  

WHAT WAS YOUR INITIAL PLAN FOR RETIREMENT? 

Well, good question. I always say, ‘If you want to make God laugh, you tell Him your plan.’  I 
went into retirement with the vision of travelling with Lou Ann, playing some golf, doing a lot of 
reading -  things that I had wanted to do for a long time, but my plans changed. Unfortunately, 
Lou Ann developed dementia, which eventually went into to Alzheimer's, and so all of sudden, 
my retirement goals really did change, and I'm glad that they did. 

My thought process changed from travel and wanting to play golf more to wanting to be an 
example for our five children and for our grandchildren as to how best to live their lives following 
in our footsteps.  

WHAT WAS IT LIKE TO TRANSITION FROM BUSINESS LIFE TO A LIFE COMPLETELY 
DEVOTED TO FAMILY? 

When I was working every day in business, I was making decisions according to my principles. 
My personal life was lived out of those same ideals. I don’t think there should be any difference 
in your personal life and your business life.  So for me, my personal life and business life were 
basically one in the same. That made my transition very smooth.  

IN WHAT OTHER WAYS HAVE YOUR PRINCIPLES AFFECTED YOUR RETIREMENT? 

I had a few philanthropic goals. During my years in business, I did a lot of volunteering work. I 
wanted to continue that in my retirement years as best I could. 

First, I set up a scholarship program at Spring Hill College to provide four students at Spring Hill 
with partial scholarships. 



One of my volunteering projects was to serve on the board of the Catholic Foundation here in 
Dallas and I wanted to continue to contribute to that foundation.  To do that, I made the Catholic 
Foundation the beneficiary of a life insurance policy, so that, upon our death, we would make a 
meaningful donation to the Catholic Foundation. 

As we progressed in retirement, I realized that there may be more resources after Lou Ann and I 
pass away. I have been working with the Catholic Foundation to set up what they call a donor-
advised fund that they will manage upon our death. We will put up certain guidelines as to how 
we want those funds to be distributed.  

YOUR RETIREMENT PLANS ARE FOCUSED ON SERVING OTHER PEOPLE. WERE YOU 
ALWAYS INVOLVED WITH SUCH LARGE PHILANTHROPIC ENDEAVORS? 

Not really. I didn’t intend to do big things. I was raised by my parents to help others as best you 
could, but as we were raising our five children, we did not have a lot of resources left over. We 
made smaller charitable contributions as we were raising our family. We did what we could, and 
it always seemed that when we gave, there was always still enough left over to feed everybody, 
give everybody clothes, move them onto school and college and all of the normal things. 

It wasn't until most of them were through college that we began to realize that maybe there 
would be resources available beyond what the children needed. Later, when I thought about the 
future, I wanted to set an example for our children, and then the grandchildren, that giving is a 
worthwhile goal to have. 

ARE THERE ANY LESSONS FROM YOUR JOURNEY YOU COULD SHARE WITH US? 

Two things stand out to me the most.  

First, don't take things too seriously because situations frequently won't turn out the way that 
you anticipated. If you get too focused on things working out just the way you want, you’ll miss 
the good stuff that’s happening.  

Second, always do the best that you can do. My dad would always say, "Keep your nose to the 
grindstone. Keep working. Keep working." You might not know how things are going to work 
out, but if you just keep on plugging away everything you do will impact your future. 

IS THERE ANYTHING YOU WOULD ADVISE PEOPLE TO NEVER DO? 

I would say, don't cut corners. Do everything the proper way and keep on moving down the 
road. If you take a short cut, you often wind up having to double back on your path to do it the 
right way. Life is too short for rework. 

IS THERE ANYTHING PEOPLE SHOULD KNOW ABOUT PHILANTHROPIC PURSUITS THAT 
YOU’VE LEARNED? 

It's easier to do it than you'd think. If you are in a position where you are able to share with other 
people, you can get help figuring out where to give to organizations that match your principles 
and ideals. It’s actually very simple.  If you decide to get personally involved, you might not just 
help other people, it might change you too.  



ANY FINAL BITS OF WISDOM YOU’VE PICKED UP OVER THE YEARS? 

Surround yourself with people who have similar goals. If you rub shoulders with people 
throughout your career and personal life who have similar ideals, you can trust each other’s 
advice and create relationships that help a much broader group of people. 

When you know what matters most, you can accomplish so much more than you realize. 



AWA forged an alliance
with Food for the Poor, a
group that provides food,
housing, emergency relief
and more to the poorest of
the poor in 17 Latin
American and Caribbean
countries. Food for the
Poor has raised more than
$11 billion in aid since its
inception in 1982, and less
than 5 percent of its
budget is spent on
administrative costs.

As a team, we decided to
focus our efforts on serving
a community in Honduras,
and our fundraising efforts
will initially help to bring a
water well to our sister
community there. We’re
excited to help rally support
and aid in serving the needs
of our adopted community.

Giving Back Status Update

Amount Raised During Q4 2016 

$1,085
Thank you for your continued support 
of our efforts to change lives in 
Honduras. 

The first step in helping povertystricken 
families in Honduras is to provide 
them with a safe source of water. After 
we have satisfied this basic human 
right, we can continue to alleviate the 
suffering of the poor 
by providing them 
with housing and 
other components 
that we in the 
developed world 
take for granted.

give back
Investment Advisory services offered through Atlas Wealth Advisors, LLC.

http://www.foodforthepoor.org/our-work/
https://champions.foodforthepoor.org/fundraise?fcid=520897

