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Corridor Releases Version 6.2 of Its Contract Management [.app] for SharePoint with New Graphing
and Metrics Capability

Wakefield, Mass. (PRWEB) March 25, 2015

Corridor's contract management software release enables heightened management controls with
graphical reporting and readily trackable metrics for all aspects of the contract lifecycle including
contract type, workflow status and obligation management.

Corridor Company, Inc., the leading provider of contract lifecycle management software powered by the
SharePoint platform, is pleased to announce the release of version 6.2 of its Contract Management
[.app] for SharePoint, CM[.app]™. This version of CM[.app] includes new graphical displays and charts
which provide a more intense visual summary of virtually any contract metadata. Charts and graphs are
fully customizable and provide drill-down capabilities for ready access to a wide range of contract
details. The software's user interface has also been enhanced with redesigned imagery and improved
page designs that offer a clean and more consistent user experience.

Graphical reporting in CM[.app] version 6.2 can be controlled in terms of content, chart style and data
filtering. Pie charts, bar charts and line graphs each report on values for contract metadata such as
region, person, role, contract value, approval status or renewal date. The values in any system list,
including custom lists, can be selected for display in a variety of chart formats which can be added to
any user page. The charts are interactive: selected results can be removed from chart inclusion with a
point-and-click action. Users can also open the underlying report to see data displayed in detail.

Not limited to basic contract metadata, CM[.app] graphical reports can display values relating to the
contract process including the status of contracts as they progress through their lifecycle and the
distribution of contracts across both legal and business personnel. With an easy-to-read graphical
interface and point-and-click drill-down capabilities, executive management can readily identify process
issues including bottlenecks in workflow. Using the same tools, contract managers can focus on contract
information which may need prompt attention, including expirations, renewals or obligations.

“The work we have done for graphics and charting in this release is exciting and sets the stage for
additional improvements we have planned for future releases," said Aaron Cutlip, Chief Technology
Officer at Corridor Company. "We want to provide our users with a solid starting point for their
contracting processes — one where they can have high-level visibility with the ability to drill down as
needed.”



In addition to graphical reporting, CM[.app] version 6.2 includes a refresh of the standard imagery, page
design and site theme that come with the software; the capability to more easily turn around style
configuration changes; and enhancements to the ability to search lists from within forms.

“Responding to feedback from both our existing clients and those still considering our software, we
know that the capabilities provided in this version of CM[.app] deliver specific value to the executive
management team as well as those involved in the contracting process,” said Jasmin Steely, Chief
Operating Officer at Corridor Company. “Our graphical reporting supports a whole new way of managing
contracts for executives and general counsels — and a very intuitive, visual way of approaching contract
management for professionals using our software.”

Corridor Company releases software versions of CM[.app] on a six-month schedule. Those interested in
a learning more about CM[.app] version 6.2 can contact Corridor at info [at] corridorcompany.com, or at
781-229-9933 ext. 15.

About Corridor Company

Corridor Company is committed to continually evolving our software product line to meet the challenges
of contracts and their proper management. With a business application platform that readily provides
solutions for Contract, Proposal and Supplier Management, Corridor's end-to-end solutions enable
customers to create contracts and proposals more efficiently, manage all processes more effectively,
and ensure that revenue, profit and compliance are all fully optimized. Corridor's flexible licensing
model, supporting implementation packages, and delivery options which include on premises, in the
Cloud, or Office 365, ensure a solution tailored to fit the needs of your company. To learn why global to
mid-sized clients choose Corridor as their Contract Management partner, visit
www.corridorcompany.com.
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