
 

For immediate release     
 

SharePoint As a Platform for Contract Management: Corridor Company Releases Whitepaper 

Wakefield, Mass. (PRWEB) September 15, 2015  

Corridor Company provides an in-depth analysis of the benefits of a contract management system based 

on SharePoint, Microsoft’s widely used information sharing platform and the basis of Corridor’s own 

solution, Contract Management App for SharePoint. 

Corridor Company, Inc., the leading provider of contract lifecycle management software powered by the 
SharePoint platform, this week released SharePoint As a Platform for Contract Management, a 
whitepaper that analyzes the benefits of utilizing a contract management system powered by the 
SharePoint platform. Corridor’s Contract Management App for SharePoint – CM[.app]™ -- leverages 
SharePoint’s capabilities to meet the specialized, business-critical needs of contract managers, general 
counsels, procurement executives and others for whom contracts are a daily priority. The whitepaper is 
available for download at Corridor’s website at www.corridorcompany.com. 
 
As the leading Enterprise Content Management (ECM) system, SharePoint has experienced 

unprecedented growth since launched by Microsoft in 2001. Business software built on SharePoint has 

grown apace. When organizations, from non-profits to global corporations, seek a contract management 

system, particular attention should be paid to SharePoint-based solutions.  

In its whitepaper, Corridor highlights many capabilities that SharePoint brings to a contract management 

system: 

 Unmatched Global Scalability for worldwide deployments 

 Powerful Core Capabilities to support the contract negotiation and contract management 

process 

 Various Delivery Options such as on premises, hosted, or in the cloud with Office 365 

 Global Talent Pool made up of tens of thousands of SharePoint-compatible service providers 

 Ability to Leverage an Existing Investment for those companies already using SharePoint 

 

“As an early adopter of SharePoint, Corridor has experienced its evolution from ‘almost’ freeware to the 

most powerful enterprise contract management system in the world,” says Russ Edelman, CEO of 

Corridor. “Our decision to leverage this platform as the basis of our product line is continuously 

reinforced. By utilizing its core components for global scalability, information management and security, 

we are able to more closely focus our attention on providing solutions specific to the contract 

management community. We’re also able to benefit from Microsoft’s continuous innovation. With the 

http://www.corridorcompany.com/


introduction of SharePoint 2016 and the building momentum around Office 365, we look forward to 

delivering heightened value to our customer base and prospective clients.”  

Readers may obtain SharePoint As a Platform for Contract Management at Corridor’s website at 
www.corridorcompany.com or by contacting Corridor Company directly. 
 
About Corridor Company  
 
Corridor Company is committed to continually evolving our software product line to meet the challenges 
of contracts and their proper management. With a business application platform that readily provides 
solutions for Contract, Proposal and Supplier Management, Corridor's end-to-end solutions enable 
customers to create contracts and proposals more efficiently, manage all processes more effectively, 
and ensure that revenue, profit and compliance are all fully optimized. Corridor's flexible licensing 
model, supporting implementation packages, and delivery options which include on premises, in the 
Cloud, or Office 365, ensure a solution tailored to fit the needs of your company. To learn why global to 
mid-sized clients choose Corridor as their Contract Management partner, visit 
www.corridorcompany.com. 
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