
2019 Transactions 

NEWSLETTER 
Congratulations to our clients on a spectacular 2019. Our team completed 12 M&A 

transactions by providing strategic advisory and investment banking services(1) 

across the security landscape. Our team looks forward to supporting this critically 
important market for many years to come.
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The information contained herein is provided solely for informational use and is not intended to be investment advice and should not be used or 
relied upon by any person for investment purposes.
(1)  Strategic Advisory engagements completed through Chertoff Group, LLC. Chertoff Capital, a wholly-owned subsidiary of Chertoff Group, 
LLC, is a registered broker dealer and member of FINRA and SIPC.



The Chertoff Group celebrated its 10th anniversary in 2019, which proved to be a banner year for our
firm. Positive market dynamics and expert execution by our incredible team of advisers led to high
profile closed transactions, which we are pleased to summarize in this retrospective. As you will see,
we were fortunate to play a pivotal role on many of the highest-impact transactions of the year.

Since inception, The Chertoff Group's M&A practice has endeavored to operate at the intersection of
deep industry expertise, policy, and finance. Our 2019 deals exemplified this intense focus and cut
across the fastest growing segments of the defense and security market. They featured both
aggressive, growth-minded strategic acquirers and smart, well-capitalized private equity groups
building platforms in the sector.

The deals all reflect hot market segments like Signals Intelligence; AI and Machine Learning;
Geospatial Intelligence; Directed Energy and Hypersonics; Next-Generation Radar; and
Advanced Cybersecurity Solutions. We are also seeing a rapid uptick in transactions made
necessary by a much more exacting CFIUS review process, creating dynamic opportunities for
investors who can bring trusted sources of capital.

We are grateful to our many clients who have entrusted us with these important transactions and
continue to support our rapidly growing practice. 2020 is already off to a blistering pace as both
buyers and sellers look to set their strategic plans in the first half of the year against the backdrop of a
highly-uncertain presidential election. As always, we are ready and eager to support your deal
ventures in this very promising new decade.

Jason Kaufman
President

2019 IN REVIEW
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Strategic Acquisition Case Study:

Sale of Next Century

Transaction Summary
On October 25th, 2019, CACI International Inc (“CACI”) acquired Next Century Corporation (“Next Century”). The transaction 
expands CACI’s highly specialized signals intelligence and cyber technologies and increases the company’s support to 
customers with national security missions. Terms of the transaction were not disclosed. 

has been acquired by

Overview of Next Century’s Business
Next Century is a leader in data analytics, user interface/user experience, machine learning, artificial intelligence, and advanced 
research, as well as open source and multiple-intelligence development, for customers in the Intelligence Community and 
Department of Defense.

Chertoff Value-Add
Next Century retained Chertoff Capital, who had the strategic vision to identify the premium value that a combination with 
CACI could create in the marketplace. The team worked to articulate this vision to CACI and make it a reality, providing 
invaluable senior insight and guidance in discussions throughout the process. Chertoff Capital served as the exclusive financial
advisor to Next Century throughout the sale process. John McBeth, CEO of Next Century said, "The Chertoff Team thinks 
creatively about deals. They laid the groundwork for our sale a full year in advance, strategically targeting our ideal buyer and 
then tailoring our value proposition for CACI's senior decision-makers. This enabled us to accomplish our objectives outside of 
a traditional auction process.”
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Strategic Acquisition Case Study:

Sale of H2M Group

Transaction Summary
On August 8, 2019, H2M Group (“H2M”) was acquired by ManTech International Corporation (“ManTech”). The 
acquisition strengthens ManTech’s ability to help key government agencies implement new automation techniques that 
enable intelligence analysts to more effectively navigate large amounts of data, and to distill the critical information that
informs actionable intelligence necessary to make mission-critical decisions.

has been acquired by

Overview of H2M’s Business
Headquartered in Manassas, Virginia and founded in 2014, H2M offers a range of services that support the intelligence 
community, including geospatial analysis, imagery and full-motion video analysis, GEOINT operations, and cartography. 
Founded five years ago, H2M developed rapidly into a leading prime contractor serving NGA by fostering a mission-first 
culture and attracting highly skilled professionals.

Chertoff Value-Add
Chertoff Capital was uniquely qualified to advise H2M on its sale to ManTech through its unique understanding of the 
intelligence community market and deep knowledge of potential buyers’ strategic acquisition priorities, which culminated in a
customized sale process that delivered an outstanding result. Chertoff Capital guided H2M through several channels in the sales 
process, including crafting the H2M story and communicating the Company’s value proposition as a leading provider of highly 
technical and customized analytics solutions; validating the Company’s impressive financial growth (100% + revenue growth in 
2019); providing potential buyers with a high level of confidence in H2M’s continued success; and managing a competitive sale
process to ultimately drive a premium valuation for the Company. Melissa Marquette, CEO of H2M said, "The Chertoff Capital 
team provided outstanding investment banking services to H2M. Leveraging their unique understanding of the intelligence 
community market, their team helped us effectively tell the H2M story, communicate H2M’s value proposition to prospective 
buyers, and manage a competitive process. This culminated in H2M achieving its goal of finding the best long-term partner for 
our continued growth and success.”
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Strategic Growth Case Study:

WBB Platform

a portfolio company of has acquired
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Transaction Summary
On January 15, 2019, Whitney, Bradley & Brown, Inc. (“WBB”) acquired Decisive Analytics Corporation (“DAC”) for 
an undisclosed amount. The acquisition builds on WBB’s organic growth and allows domain expertise within critical 
capabilities including program management, systems engineering, vehicle integration and prototyping, cybersecurity, data 
analytics, and development.

Overview of DAC’s Business
DAC is a provider of advanced engineering and analytics support to the U.S. DoD and Intelligence Community. DAC has 
supported the federal government for more than 20 years on mission critical programs and has developed deep domain expertise 
within critical capabilities including systems engineering, lifecycle logistics, cybersecurity, data analytics, and machine learning 
to deliver innovative solutions to complex problems.

Chertoff Value-Add
Chertoff leveraged its insights in the OSD and MDA to evaluate DAC’s current business, future opportunities, and overall 
positioning in the market, while providing unique insight into FBI local and national budget priorities. Chertoff conducted 
thorough contract analysis with various performance scenarios, independent customer checks, and budgetary impacts on 
projected performance. Finally, Chertoff performed a financial and qualitative synergy analysis of the combined DAC and 
WBB entity’s contracts, capabilities, and areas for potential growth. 



Strategic Growth Platform Case Study:

AEgis Technologies Platform 

Transaction Summary
On October 22nd, 2019, Arlington Capital Partners LP (“ACP”) acquired The AEgis Technologies Group, Inc. (“AEgis”). 
AEgis brings a portfolio of high-end modeling and simulation services for Army, MDA, Air Force, and classified defense 
customers. The acquisition of AEgis continues ACP’s long history of investing in premier companies within the national 
security community. Terms of the transaction were not disclosed.

has acquired

Overview of Aegis’ Business
AEgis provides advanced engineering, modeling & simulation, and virtual training solutions for space superiority, missile 
defense, directed energy, and C4ISR programs. AEgis primarily serves the Defense community, including the U.S. Army, 
Classified Defense agencies, Missile Defense Agency, and U.S. Air Force.

Chertoff Value-Add
Chertoff leveraged its deep knowledge in the defense technology and government services markets, along with its network of 
subject matter experts, to provide in-depth insight into the Huntsville customer community and contracting environment. 
Chertoff evaluated AEgis’ positioning in the RDT&E space and at its primary customers based on investment priorities, 
requirements, and contracting dynamics to verify the Company’s ability to continue supporting its legacy clients while also 
capitalizing on increased funding for defense modernization. In addition, Chertoff provided a thorough contract and pipeline 
modeling output that incorporated various scenarios of revenue projections for ACP’s investment due diligence.
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Strategic Growth Case Study:

WBB Platform

Transaction Summary
October 17th, 2019, Whitney, Bradley & Brown, Inc. (“WBB”) acquired BRTRC Federal Solutions (“BRTRC”) for an 
undisclosed amount. BRTRC’s added Army customers, capabilities and expertise further WBB’s mission to become the premier 
provider of high-quality, mission-critical services to the federal government.

Overview of BRTRC’s Business
BRTRC is a leading provider of support services across the Army and other U.S. Department of Defense and Intelligence 
Community agencies. BRTRC has deep domain expertise within critical capabilities including systems and vehicle integrations, 
prototyping and commercialization, strategic communications, and cybersecurity.

a portfolio company of has acquired

Chertoff Value-Add
Chertoff leveraged its insights in the Army Futures Command within the context of the Army’s modernization priorities to 
evaluate BRTRC’s current business, future opportunities, and overall positioning in the market. Chertoff conducted thorough 
contract analysis with various performance scenarios, independent customer checks, and Army budgetary impacts on projected 
performance. Finally, Chertoff performed a financial and qualitative synergy analysis of the combined BRTRC and WBB 
entity’s contracts, capabilities, and areas for potential growth. 
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Strategic Growth Case Study:

QRC Acquisition

Transaction Summary
On July 31st, 2019, Parsons Corporation (“Parsons”) acquired QRC, LLC (“QRC”). The acquisition is consistent with Parsons’ 
transformation strategy of acquiring high-growth, defense and intelligence technology companies with hardware and intellectual 
property that enhance its technology and transaction revenue growth and margin profile. Parsons plans to leverage its existing 
artificial intelligence and data analytics competencies to further differentiate QRC’s product portfolio and expedite actionable
intelligence for its customers.

has acquired

Overview of QRC’s Business
QRC is an agile, disruptive product company that specializes in radio frequency spectrum survey, record and playback; signals
intelligence; and electronic warfare missions for the U.S. Special Operations Command, Intelligence Community, Navy, Marine 
Corps, and international customers. The Company designs and manufactures hardware and software solutions for SIGINT and 
COMINT missions. 

Chertoff Value-Add
Chertoff utilized its proprietary insights and unparalleled access into the SOF Community and Special Operations Command 
(“SOCOM”) communities to help Parsons understand requirements, budgets, and contracting dynamics in an otherwise opaque 
market. Chertoff conducted thorough contract analysis with various performance scenarios, and SOF/SOCOM budgetary 
impacts on projected performance. Finally, Chertoff engaged its network of Senior Advisors to perform customer checks with 
operators in the intel and SOCOM communities. 
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Strategic Growth Case Study:

Centauri Platform

Transaction Summary
On September 24th, 2019, Centauri Corporation (“Centauri”) acquired Kord Technologies, Inc. (“Kord”). The acquisition 
strengthens Centauri’s defense technology capabilities and allows the organization to provide a broader range of solutions to
customers across the intelligence and defense communities. Kord brings with it an extensive portfolio of cyber, aerospace, 
defense technology, aviation operations, and training and logistics capabilities to include expertise in directed energy and 
computational fluid dynamics. 
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Overview of Kord’s Business
Kord provides systems engineering and advanced technology support in the research and development space for direct energy, 
hypersonic, space systems, and cybersecurity. Kord primarily serves the U.S. defense community (specifically U.S. Army), 
including the newly-formed Rapid Capabilities & Critical Technologies Office (RCCTO), the Space and Missile Defense 
Command, and the Aviation and Missile Center. The company was recently awarded a $500M prime OTA contract to support 
RCCTO in developing prototype Stryker-mounted DE systems.

Chertoff Value-Add
Chertoff confirmed Kord’s positioning as a leading contributor to the Department of Defense’s advancement of directed energy 
and hypersonic technology and capabilities in order to validate Centauri’s investment thesis and assess Kord’s ability to 
continue serving coveted Army clients such as RCCTO. This represented the first transaction in which The Chertoff Group 
advised on behalf of Centauri, but the third overall transaction inclusive of Centauri’s predecessors, Integrity Applications Inc. 
(IAI) and Xebec Global. The Chertoff Group advised Arlington Capital, directly or through a subsidiary, on its acquisitions of 
Dependable Global Solutions and Xebec, which were ultimately combined with IAI to form Centauri.
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Strategic Growth Case Study:

Tyto Athene Platform

Transaction Summary
On March 5, 2019, Tyto Athene, LLC (“Tyto”) acquired Island Information Technology Consultants, Inc (IITC). The 
acquisition strengthens Tyto Athene’s capabilities in the Intelligence Community, specifically at NSA, and in core capabilities 
across the platform within the integrated information visualization and multimedia spaces for command and control 
environments.
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Overview of IITC’s Business
IITC is a leading provider of Unified Communication (UC) and collaboration services to the NSA. IITC’s architects, engineers 
and technicians are experts in all areas of Audio, Video, Streaming, VTC, Telephony, and Instant Messaging / Chat Services. 
IITC can develop, install, and maintain an enterprise level Audio Video Multimedia (AVMM) solution to empower employees 
to communicate effectively and seamlessly reducing or eliminating expensive travel excursions.

Chertoff Value-Add
Chertoff leveraged its insights in the NSA contracting environment to assess IITC’s market opportunities. In addition, Chertoff 
provided a thorough contract and pipeline modeling output that incorporated various scenarios of revenue projections for ACP’s 
investment due diligence, accompanied by independent customer checks and NSA budgetary impacts on projected performance.
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ABOUT THE CHERTOFF GROUP

(1) Investment banking services provided by Chertoff Capital, a wholly-owned subsidiary of Chertoff Group, LLC and a member of FINRA.

The Chertoff Group – A Differentiated Advisory Firm
The Chertoff Group is a global advisory firm that applies industry expertise, technology insights and policy 
intelligence to help clients build resilient organizations, gain competitive advantage and accelerate growth. 
Through its investment banking subsidiary Chertoff Capital, the firm provides M&A advisory services to high-
growth, mission-focused companies in the national security, information security, and government technology 
markets.

We are pleased to have served as a trusted advisor on the following recent transactions. These closed deals
represent both our industry depth and the innovative advisory solutions we routinely deliver to our clients.
Chertoff Capital professionals have advised on well over 100 transactions over the last 20 years in our sectors of
focus. Chertoff Capital is SEC registered and a member of FINRA.

(1) Strategic Advisory engagements completed through Chertoff Group, LLC. Chertoff Capital, LLC, a wholly-owned subsidiary of Chertoff 
Group, LLC, is a registered broker dealer and member of FINRA and SIPC.
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