
LEAD

MQL
Marketing Qualified Lead

SUBSCRIBER

Lifecycle stages

VISITOR

Newsletter

First interaction with gated content

Deeper engagement with Marketing 
and/or Sales efforts

SQL
Sales Qualified Lead

Ready for Sales

Leads from shows and events

Hot leads from shows and real demo

Third-party contact lists

OPPORTUNITY

Lead status

Marketing funnel

Sales funnel

New

Digital channels

In Progress

Maybe Later

Unqualified

Open Deal

Is qualified by Sales

CUSTOMER

Purchase

Unknown visitor

Contact in Hubspot

EVANGELIST

Customer is a Wingtra promoter

Source of contacts

Loss reasons

No Timeline

Lost to Competition

No Response

No Budget/Funds

Price to High

Regulations

No need

Wind Resistance

Missing feature
Flight planning

Camera
Data management

Other

Other


