The Rise of Conversation Intelligence:
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Every business has a set of

Million dollar questions
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The Million Dollar Question:

WHAT REALLY SEPARATES YOUR
STAR REPS FROM THE REST?
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The Million Dollar Question:

WHY DOES HALF YOUR PIPELINE
END UP AS “NO DECISION”?
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The Million Dollar Question:

WHAT'S THE MARKET SAYING
ABOUT OUR MESSAGE?
PRICING? PRODUCT?
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If you had the REAL
answers to these questions...

YOU'D WIN THE UNFAIR SHARE
OF YOUR MARKET.
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Most of us don’'t have the facts. We have...

OPINIONS.



THE TRUTH IS BURIED
IN CONVERSATIONS.



CONVERSATIONS ARE FILTERED.
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Answer your million dollar questions.

Conversation Intelligence for Sales
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Visibility into customer conversations fuels

The Three Pillars of Sales Success
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People Success Deal Success Strategy Success
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Replicate what your superstar reps do.
ldentify what separates your best reps from the rest.
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About Whisper for Topics

Whisper analyzes your team members’ Salesforce

== ~akie 4 datermine what top performers do
fovide actionable recommendations
iwhole and for individual members.

lSper come up with
jors?

Bcommendations does Whisper

l8ve the recommendations?

s come up with

Whatis the difference between team
recommendations and indvidaal
recommendations?

What can | do to make sure I'm Getting the best
recommendaticns possible?

Who can see the resuits of a Topic-Based
Whisper?



Stop deals from going south.
Hear every word that's said across a sales cycle.
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Gain powerful market intelligence.
Get unfiltered access to the voice of your market.

Search for anything said in the call

Stark Industries
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Chris Orlob

11:54 | Great demonstration of
transcription keyword search here.
Chris Orlob

13:32 | Zackary Simkover check out this
question for your next call.

Chris Orlob

19:16 | Explain this more deeply next
time.
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“Gong has been instrumental in improving
our salespeople's skills, winning more
deals, and rolling out strategic initiatives.”

David Ellis

Sales Director,
LinkedIn




Hundreds of sales teams are winning the unfair
share of their market.
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The Easiest Business Case You'll Ever Make.

+30% +33% +28% -50% -33%
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