


Every business has a set of

Million dollar questions
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Conversation Intelligence for Sales

Answer your million dollar questions.



Visibility into customer conversations fuels

The Three Pillars of Sales Success

People Success Deal Success Strategy Success
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Replicate what your superstar reps do.
Identify what separates your best reps from the rest.



13

Stop deals from going south.
Hear every word that’s said across a sales cycle.



Gain powerful market intelligence.
Get unfiltered access to the voice of your market.



15

“Gong has been instrumental in improving 
our salespeople's skills, winning more 

deals, and rolling out strategic initiatives.”

David Ellis

Sales Director, 
LinkedIn



Hundreds of sales teams are winning the unfair 
share of their market.



The Easiest Business Case You’ll Ever Make.

+28%
Deal Size

+30%
Close Rates

+33%
Deal Size

-50%
Sales Cycle

-33%
Ramp Time

Marketing AutomationHealthcare Software Referral Automation 

Software

Channel Partner 

Software

Quality Management 

Software


