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1. Operational
2. Personal
3. Strategic
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.~ Networking Pool for Success

Fewer Contacts,
Deep /;
Strong
Relationships
Many Contacts,
h ” New
Shallow v Relationships
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What Type
of Networker...

Are You?
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Introvert
or
Extrovert?

)
I'm an
Ext rovery!
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Business Card
Aerobics



Behavior Styles for
Better Communication

DIRECT and FASTER-PACED

Interactive

Spontaneous, People
oriented, Persuading, Big

Picture,
GUARDED 1'N.E!_F‘I_TS Change, _ OPEN
Recognition, Interactive
And style. And
Compliant Steady
TASK ORIENTED PEOPLE
Relaxed, Accepting, ORIENTED

Systematic, Details,
Precision, Planning,
Stubborn, Formal, Rules,
Well prepared, Status quo, Organised

organised. and Patient.

Listener, Tolerant,
Sensitive, Slower pace,

INDIRECT and SLOWER-PACED
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Don't ™
underestimate
a face-to-face interaction.
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Networking Goals

 Why
« Who
 What
« Where
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Lonely / D %

\ / Open
N /Closed / / / &

Closed
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Follow Up!
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Enjoyed Connecting With You g =

* Reinforce the connection with friendly
follow up note or call

= Spotlight any notable items of
conversation

* Propose a meeting to develop relationship
or follow up on opportunity

= EXpress interest in connecting again at
another function in the future

(If no short-term action)

= Let him or her know you are willing and
available to be of help to them in the future
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Would Like to Connect With You : 3
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= Share that you saw them at the event but
were unable to connect

= EXpress interest in meeting them
= Let them know “Why”

" Propose a meeting to develop relationship
or follow up on opportunity OR

= EXpress interest in connecting again at
another function in the future
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5T PS for Successfully
Working an Event

. Respect Others’ Behavioral Styles
. Ask for a Follow Up Meeting
Don’t Monopolize Their time

. Take Notes

Follow up and Follow Through
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TIME TO TAKE ACTIONI!!!

Create networking goals for rest of TODAY.

.0
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You (and Your Referrals)
Are Invited!
www.bnitennessee.com
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D o Visit One of Our Local Chapters
& e 'f" ’ ‘
» - Enter your zip code to find one of our
local BNI Chapter near you.

You may also call (615) 297-0076 or email
jimld@bnikentucky.com

Develop a Network of e
Trusted Advisors and
Referral Sources




CONTACT
CLAY

clay@bnitennessee.com
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