
Optimizing Sales Enablement

“We are happy to welcome Olmstead as a Seismic Edge Partner. Partnering with
asset management domain experts like Olmstead aligns with our top priority of
serving customers in a manner that will consistently exceed their expectations.”

Kevin Chew – VP, Business & Corporate Development, Seismic

Olmstead has developed a set of Implementation Accelerators that optimizes 
Client Communications initiatives:

Olmstead’s Data Services are pre-configured to integrate with Seismic’s
asset management data model and allow report development to start in
conjunction with data readiness activities. This results in parallel work
streams to speed data preparation, report development, and QA while
creating a centralized source of data for pitchbooks, factsheets, & client
reporting.
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Contact Kevin Trimble for more information on Olmstead’s Client 
Communications Data Services

sales@olmst.com
617-909-6059

Distribution Enablement Model

Olmstead is dedicated to driving operational agility into the 
asset management industry, using a unique data-centric 
approach focused on 2 primary industry challenges:

The asset manager need 
is not more data. It is 
extrapolating value from 
its varied data sets.
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