How is the Commission PIE Divided?

Based on a Home Sales Price of $150,000
6% Commission = 59,000

3 % to Buyer’s Agent / Broker 3 % to Sellers Agent / Broker
\ = $4500 = 54500 /
Agent typically pays 30-40 % Agent typically pays 30-40 %
in brokerage fees fromthe 3% = in brokerage fees fromthe 3% =
- 51800 - 51800
Leaving Agent $2700 Leaving Agent $2700
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AGENT
EXPENSES:
TRAINING
License fees
MLS Dues %
National REALTOR Du
Cell phone

Computer
Photography/ software
Internet access

Signs and lock boxes
Staging expenses

Self employment taxes
Insurance
Vehicle maintenance
Printing/ promotional materials
Gas/ vehicle maintenance
Office Supplies

Thank you gifts

NO BENEFITS - Sick days, Paid Vacations Etc.
AND MORE.....
Annual Expenses average 50% +

WHY PAY
AN AGENT?
v Their Training
v" Their Expertise
v Their Guidance
v Their Experience

v" Negotiation Skills
v Market Knowledge
v AND SO MUCH MORE!

70+ Real estate experts will touch a home buying transaction from Start to Closing! Your
agent will insure a smooth process scheduling all appointments and keeping deadlines
that occur over several weeks to complete a home buying transaction. An agent’s job is to
get a seller the most amount of money for their home and a buyer the most amount of
home for their money for

A WIN - WIN!



