J.D. POWER

COMMERCIAL TRUCK
GUIDELINES

Industry Update

FEBRUARY 2018

1 Typically slow January for auctions, but pricing
stable

7 Retail pricing back up after two weak months

1 Medium duty market solidifies
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COMMERCIAL TRUCK MARKET TRENDS

Positive Start to 2018

The Class 8 market looked positive in early 2018, with December’s retail pricing back up and
January’s auction results similar to December’s despite limited activity. Medium duty trucks had a
notably up month.

Sleeper Tractors - Auction/Wholesale

January was a typically slow month in the auction lanes, with comparatively few sales on the
calendar and not many trucks running through. As
such, there was not really enough data to draw any
conclusions about market conditions. The low BELERHEEERCREI I sl CloWaeE1YE
volume resulted in some price swings that are not  EETaRCETg\ARF={0N KRR/ 1d B B =Tol=Taplo[<] g6
necessarily representative of the market. We'll see  EEETENNolglo o Re [ QP R N EUDEIL A

how February’s results turn out. auction results similar to

January auction performance of our benchmark EESESEINEY N s e=R 1 14T RE T AL
model was as follows:

Medium duty trucks had a notably
up month.

MY2013: $31,700 average; $2,950 (10.3%]) higher
than December

MY2012: $26,500 average;, $900 [3.5%] higher
than December

MY2011: $16,750 average,; $6,250 [27.2%] lower than December

Year-over-year, trucks four to six years of age sold in January ran 17.1% ahead of their
counterparts a year ago. Again, don’t read too much into this comparison until we see more data
next month.

See the "“Volume of all Aerodynamic Sleeper Tractors Sold...” and “Average Selling Price:
Benchmark Sleeper Tractor” graphs for detail.
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Sleeper Tractors - Retail

As expected, December’s figures were notahly higher
then November’s, suggesting the late-year dip was
not the start of a trend.

The average sleeper tractor retailed in December was
78 months old, had 432,888 miles, and brought
$46,918. Compared to November, the average sleeper
was 1 month older, had 28,323 (6.1%] fewer miles,
and brought $593 [1.2%]) more money. Compared to
December 2016, this average sleeper was 6 months
older, had 31,419 [6.8%) fewer miles, and brought
$1,913 (3.9%] less money. The retail sleeper market
overall averaged 7.1% lower pricing in 2017
compared to 2016.

Looking at trucks three to five years of age, retail

selling prices dropped an average of 1.7% per month
in 2017. This figure is significantly better than the
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