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1 March Class 8 auction results better than
expected

Pricing more stable than predicted, with somewhat

fewer trucks sold

1 February Class 8 retail depreciation on the high
side of expectations

Aggressive pricing on multiple-unit packages is

increasingly comman

1 Medium Duty segments drop unexpectedly
Higher volume is likely factor
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COMMERCIAL TRUCK MARKET TRENDS

Market Mixed as First Quarter Closes Out

March auction performance was somewhat better than expected, while February retail pricing
showed expected depreciation. Medium duty trucks were down notably.

Sleeper Tractors - Auction

The auction markets ramped up fully in March, and volume was at the lower end of expectations.
Smaller auction houses moved notably more iron than in previous months, suggesting sellers are
looking for additional outlets for equipment.

March auction performance of our benchmark
model was as follows:

Model year 2014: $35,250 average,; $1,750 [4.7%] somewhat better than expected,

March auction performance was

lower than February while February retail pricing showed
Model year 2013: $31,250 average; $57 [0.2%] expected depreciation. Medium
higher than February duty trucks were down notably.
Model year 2012: $27,000 average; $478 [1.8%]

higher than February

Model year 2011: $20,750 average, $3,383 [14.0%]
lower than February

Year-over-year, trucks four to six years of age sold

in the first quarter of this year brought 19% more money than the same period a year ago. Year-
over-year gains are encouraging, but the returning supply of late-model trucks expected
throughout the year should keep depreciation near our 2% per month estimate.

”

See the "Volume of all Aerodynamic Sleeper Tractors Sold...
Benchmark Sleeper Tractor” graphs for detail.

and “Average Selling Price:
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Sleeper Tractors - Retail

February’s pricing was down substantially from
January. As predicted, a greater volume of late-model
trucks is impacting pricing, with some dealers selling
multiple-unit packages at aggressive retail prices.

The average sleeper tractor retailed in February was
74 months old, had 458,975 miles, and brought
$48,579. Compared to January, the average sleeper
was identical in age, had 278 (0.1%] more miles, and
brought $2,675 [5.2%] less money. Compared to
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