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Purpose of this Guide
This guide is designed to provide an overview of the benefi ts of incorporati ng 
charitable giving into your fi nancial planning including common techniques to 
maximize philanthropic, tax and legacy planning goals. You will learn the benefi ts of 
donati ng diff erent assets, tax basics, strategies to amplify your philanthropic eff orts 
and tools to evaluate chariti es. With a stronger foundati on of knowledge, you will be 
well armed to drive more strategic and impactf ul charitable giving.

Like most fi nancial matt ers, there may be tax and legal rules that apply to your 
specifi c circumstances. Be sure to consult with your fi nancial advisor, legal advisor 
or tax professional before making any decisions. This guide is intended only to be 
educati onal in nature.



Content

The Charitable Landscape
Charitable giving is an American tradition. Most charitable organizations share the goal of improving quality of life, and philanthropy 
is a major source of funding for humanitarian causes, religion, education and the fine and performing arts.

In recent years, Americans have given well over $300 billion to charities annually—the majority of which came directly from 
individuals. In fact, over the past two decades, total charitable giving in the United States has grown 83% when adjusted for inflation. 
Even in times of economic downturn, giving has continued to grow above the rate of inflation. And when it comes to giving, 
Americans are not only generous with their dollars, but also with their time. Over the last several years, over 60 million adults have 
volunteered billions of hours of service on an annual basis.1

Total Charitable Giving, 1975-2015 
(in billions of dollars)1
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Why do so many Americans give?
Americans are hardwired to be generous. They find that donating money and time benefits both those impacted by the gifts as well 
as themselves. Philanthropy provides significant emotional, psychological and financial advantages and can help you:

•	 Pass on values to family members about wealth and helping others

•	 Receive tax benefits while doing good

•	 Support your philanthropic goals while providing an income stream in certain situations

•	 Keep engaged and informed about issues that are important to you

1 Giving USA 2016: The Annual Report on Philanthropy for the Year 2015.
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Footnote

Smart Giving: Assets & Tax Advantages
Think Beyond Cash
Cash and checkbook giving are some of the most common ways to donate to a charity. However, there are alternative assets to 
consider that may enable you to give a larger contribution to charity while also enjoying a greater tax benefit for yourself. These 
include:

Publicly traded appreciated securities you have owned for more than a year:
•	 stocks

•	 bonds

•	 mutual fund shares

•	 life insurance

Complex, non-publicly traded appreciated assets:
•	 private or restricted company stock

•	 shares of a privately owned business

•	 real estate

Donating long-term appreciated assets is a smart charitable planning strategy because you are generally entitled to the full fair 
market value (FMV) tax deduction at the time of your gift.1 Also, you may be able to eliminate capital gains taxes when you give 
these assets directly. Through these combined tax saving opportunities, you may be able to give more to charity compared to selling 
the asset and donating the cash proceeds.

1 Fair market value is determined by an independent qualified appraisal for non-publicly traded assets.
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Tax Advantages
The federal government has established a variety of tax incentives to encourage 
charitable giving. These incentives may reduce your income tax, capital gains tax and/
or estate taxes.

Income Tax
Charitable donations made to a qualified charity are tax deductible and may reduce the 
amount of income tax due. In most cases, you’re entitled to a deduction amount equal 
to the fair market value of your contribution.

Although charitable contributions are 100% deductible, there are limitations against 
your Adjusted Gross Income (AGI) to what you can deduct in a given year.

Cash

50% of AGI

Public charities

Public charities

30% of AGI

Private foundations

Private foundations

30% of AGI 20% of AGI

Appreciated 
Securities1

You can carry forward deductions exceeding these limits for up to five years, although 
you are required to use as much of your present-year deductions as you can each 
year. There may be special circumstances and limits when contributing both cash and 
appreciated assets that warrant consulting with your advisor or tax professional.

Estate Tax
An estate tax is charged on the net value of your estate before it is passed on to 
your heirs. Many people, however, are not affected due to a number of exclusions 
and exemptions. For example, charitable donations to a qualified charity can be used 
to reduce this tax. Unlike income tax deductions, there is no limit to how much can 
be deducted from your estate tax.

Typically donations that qualify for estate tax deductions happen at your death 
according to the directions set in your will or other legal arrangement. You may also 
want to consider incorporating charitable giving into your financial plan during your 
lifetime, as a charitable gift while you are living removes the gifted assets (and any 
future appreciation related to those assets) from your estate.

Tip: An additional opportunity 
to consider from an income 
tax perspective is the donation 
of a qualified charitable 
distribution (QCD) from an IRA 
for people over 70 ½. A QCD 
can be contributed directly to 
an operating charity.2 Unlike 
traditional required minimum 
distributions, QCDs are not 
subject to ordinary federal income 
taxes. QCDs are limited to 
$100,000 per taxpayer, per year.

It’s worth noting, there are some 
charitable vehicles that are not 
eligible for QCDs including 
donor-advised funds and private 
foundations. However, talk 
with your advisor about more 
advanced strategies that may 
allow you to take advantage of 
both QCDs and contributions to 
DAFs or private foundations.

1 Limitations apply to long-term appreciated securities. Short-term securities have the same AGI limits as cash and you can only deduct the lower of basis or FMV.
2 Consolidated Appropriations Act of 2016.
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Capital Gains Tax
Short-Term Assets: Short-term assets are those owned for one year or less. If you sell the asset first and donate the proceeds to 
charity, any gain on the sale will be taxed at the ordinary income tax rate. If you donate the asset, your income tax deduction will 
be limited to the lesser of FMV or your cost basis in the asset. However, the IRS will treat this like a cash contribution, and it will be 
deductible against AGI up to 50% for a public charity and 30% for a private foundation.

Long-Term Assets: Long-term assets are those owned for more than one year. Long-term capital gains are taxed at lower rates. 
Dependent upon AGI and filing status, most taxpayers are subject to a 15% capital gains tax rate, while some top-rate taxpayers now 
face up to a 20% rate as well as a 3.8% Medicare surtax on net investment income.

When donating long-term appreciated securities rather than selling the securities first and then donating the after-tax proceeds, 
you will generally be able to eliminate taxes on the capital gains, so the charities to which you give receive a larger donation.

1 �In addition to assumptions noted above, this example assumes a married couple, filing jointly, and a fully deductible donation at fair market value to a qualified public charity. 
It does not take into account state or local taxes, the alternative minimum tax, or limitations on deductions for taxpayers in higher income brackets. The charitable deduction 
is only available at the federal level if you itemize deductions. Charitable contributions of capital gain property held for more than one year are usually deductible at fair market 
value. Deductions for capital gain property held for one year or less are usually limited to cost basis. This is a hypothetical example for illustrative purposes only. Results will vary, 
depending on an individual’s tax situation.

Outlined below is a hypothetical example1 showing the advantages of donating a long-term appreciated security as 
compared to selling the asset and donating the cash proceeds. In this scenario, the donor:

•	 Is in the 39.6% federal income tax bracket

•	 Has an asset that has an FMV of $50,000 that includes unrealized gains of $30,000 subject to a 20% capital gains 
and 3.8% Medicare surtax

With this example, you would be able to eliminate your capital gains tax and therefore donate an additional $7,140 to 
your charity as well as receive a larger income tax deduction:

$50,000

($7,140)

$42,860

$16,973

Capital Gains and Medicare
surtax paid on $30,000 (23.8%)

Value of Long-Term Appreciated Securities

$0

$50,000

$19,800

Net Charitable Donation1 

Income tax deduction (39.6%) 

Donate Cash
Proceeds

Donate Securities
Directly

As you can see, there are a variety of assets beyond cash you may want to consider giving that come 
with a number of tax benefits that could help you give more to the charities you want to support.

$7,140 more
donated to charity 

with directly 
donated securities
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Philanthropic Strategies 
& Charitable Vehicles
Though giving directly to a charitable organization is one of the most common ways to contribute, it is not the only option. A 
number of strategies and vehicles exist, each with its own potential benefits and considerations. Choosing the right approach for 
your situation can help you give more effectively and efficiently. Let’s review three major strategies and potential giving vehicles 
associated with each strategy:

1.	 Charitable giving during your lifetime
•	 Donor-Advised Funds

•	 Private Foundations

2.	 Charitable giving while also generating income
•	 Charitable Remainder Trust

•	 Charitable Lead Trust

3.	 Charitable legacy giving
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Giving Vehicle Comparison Chart
Keep in mind, you are not limited to using just one vehicle. People often map out a charitable plan 
that leverages several of these vehicles together.

Donor-Advised Funds2 Private Foundations Charitable Lead 
& Remainder Trusts

Check, Cash 
or Credit

Organizations 
you can support

IRS-qualified 
public charities

Many organizations and 
individuals, as long as 
the grant is made for a 

charitable purpose

IRS-qualified public 
charities and generally, 

private foundations

Public charities, private 
foundations and 

individuals

Growth 
potential

Donations 
of non-cash 
items

Income tax 
deduction1

50% for cash

30% for appreciated 
assets3

30% for cash

20% for appreciated 
assets4

Depends on the type 
of charity supported by 
the trust and the type 

of trust

50%5

Tax on 
investment 
income

None
1% or 2% of net 

investment income
Depends on the nature 

of the trust
N/A

Option to 
support 
charities 
anonymously

Ability to 
name 
successors

Consider 
this when

You want a turnkey 
giving solution with low 

costs and the 
potential to grow 
tax-free over time

You want to operate a 
charitable organization 
and potentially employ 
a staff, hire investment 

managers, actively 
manage grant-making, 

and sponsor 
charitable events

You want a trust that 
can generate income 

for, and eventually pass 
on a remainder interest 
to, heirs and charities

You want to make 
one-off donations 

and manage your own 
donation receipts at 

tax time

1 Percentage of adjusted gross income (AGI).
2 At a 501(c)(3) public charity.
3 �Appreciated assets held over a year are generally deductible at fair market value (this applies to both publicly and non-publicly traded assets).
4 �Appreciated, publicly traded assets held for over a year are generally deductible at fair market value, while non-publicly traded assets are generally deductible only at basis.
5 When donating to a public charity. 30% when donating to a private foundation.
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1. Charitable giving during your lifetime
There are a variety of giving vehicles that can support the strategy of charitable giving during your lifetime.

Let’s take a look at three different options.

•	 Donor-advised funds (DAFs)

•	 Private foundations

1 �These benefits are typically associated with DAFs, although specific rules and guidelines may differ.

Donor-Advised Fund

Make a 
tax-deductable 

donation

Individual DAF

Charity 1

Charity 2

Charity 3

Grant

Grant

Grant

What is it?
A donor-advised fund, or DAF, is a charitable giving vehicle sponsored by a public charity 
that allows you to make an irrevocable contribution to that charity and be eligible for an 
immediate tax deduction. You can then recommend grants over time to any IRS-qualified 
public charity. The initial contribution used to establish a DAF can be minimal compared 
to other giving vehicles.

Benefits:1

•	 Take an immediate tax deduction for your charitable contribution

•	 Support the charities you care about right away or over time

•	 Ongoing contribution and subsequent grant recommendation process 
is easy with a DAF

•	 Potentially grow your donation tax-free by recommending how the funds should be invested until a grant is made

•	 Streamline your recordkeeping and consolidate tax receipts, all in one centralized, online location

•	 Support charitable causes anonymously, if you wish

Considerations:
•	 While you choose where to make grant recommendations, the sponsoring charity has ultimate control over the grants.

•	 Sponsoring charities of the DAF are required by law to ensure that grants are only made to qualified charities and are used 
exclusively for a charitable purpose. Consequently, grants cannot be used to support non-501(c)(3) entities or be used to satisfy 
binding pledges.

Who’s a good fit?
Because donor-advised funds can be established with an initial contribution as low as a few thousand dollars, they are a great choice 
for many donors. Not only do donors choose DAFs to support strategic giving for themselves, they also establish DAFs in the name 
of their families to continue the legacy of philanthropic giving.

Tip: Establishing a donor-advised 
fund can be a particularly useful 
strategy to offset a year with 
unexpectedly high earnings or to 
address the tax implications of 
year-end bonuses. It allows you to 
take a tax deduction immediately 
and provides flexibility for granting 
to additional charities in the future.
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Private Foundation

Make a 
tax-deductable 

donation

Individual Foundation

Charity 1

Charity 2

Charity 3

Grant

Grant

Grant

What is it?
A private foundation is a charitable organization typically established by an individual or family with a substantial initial gift. 
Private foundations are overseen by a board of directors or trustees responsible for receiving charitable contributions, managing 
and investing charitable assets and making grants to other charitable organizations.

Benefits:
•	 Establish a legacy beyond your lifetime and allow family members to be employed or serve as members of the governing 

board.

•	 Potentially generate more assets through investment management to support the private foundation’s charitable mission.

•	 With full control over grant-making, you can support more than just 501(c)(3) charities. By following proper IRS-procedures, grants 
can be made to additional causes including charitable programs undertaken by individuals, scholarship programs and other entities.

Considerations:
•	 Generally require a substantial initial contribution

•	 Charitable deductions are limited to 30% AGI for cash and 20% AGI for long-term publicly traded appreciated securities, as 
compared to the 50%/30% limits with some other charitable vehicle options

•	 Non-publicly traded contributions, such as privately held stock or real estate, may only be deductible at basis rather than FMV

•	 Administratively complex and require legal setup and ongoing maintenance, including annual filings and other reporting, 
eliminating the option to give anonymously

•	 Require a 5% distribution of assets each year

•	 While private foundations are exempt from federal income tax, the investment income is subject to a 1% to 2% excise tax

Who’s a good fit?
Individuals interested in becoming more immersed in the execution of their giving strategies including operating an organization, 
potentially hiring a staff and investment managers, actively managing grant-making and sponsoring charitable events are good 
candidates for a private foundation.
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2. Charitable giving 
while generating income
Some charitable solutions can support dual objectives of generating 
income while also pursuing philanthropic goals. Charitable trusts offer flexibility and 
some control over your intended charitable contributions as well as lifetime income, 
thereby helping with retirement, estate planning and tax management.

Generally speaking, there are two different types of charitable trusts—charitable 
remainder trusts (CRTs) and charitable lead trusts (CLTs). Both types of trusts “split” 
the assets between charitable and non-charitable beneficiaries. Which type you 
choose depends on your priorities with respect to estate planning and wealth 
preservation and how you want the charity to receive the gift.

Tip: Consider combining 
strategies of using a charitable 
trust with a DAF for greater 
flexibility. If you make the 
beneficiary of a charitable trust 
a public charity that sponsors a 
DAF, you can more easily adjust 
and recommend grants through 
the DAF.

This strategy provides greater 
flexibility with charitable granting 
at a significantly lower cost than 
amending a charitable trust, which 
may be prohibited.
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Charitable Remainder Trust (CRT)

Make a contribution; 
partial tax deduction

Income stream
Remainder amount

Individual

Individual or Beneficiary

Charitable 
Remainder Trust

Charity 1

Charity 2

Charity 3

3

1

2

What is it?
There are two main types of charitable remainder trusts:

•	 Charitable remainder annuity trusts distribute a fixed annuity amount each year, and additional contributions are 
not allowed

•	 Charitable remainder unitrusts distribute a fixed percentage based on the balance of the trust assets (revalued annually), 
and additional contributions can be made

Both are an irrevocable transfer of cash or property and are required to distribute a portion of income or principal to either the 
donor or another beneficiary. At the end of the specified lifetime or term, the remaining trust assets are distributed to a charitable 
remainder beneficiary.

Benefits:
•	 Preserve the value of highly appreciated assets by contributing the asset to the CRT, sell it within the trust as tax-exempt and 

eliminate large capital gains taxes, thereby donating the full value of the property to the CRT.

•	 Immediate potential to take a charitable deduction against the income or gift tax for the present value of the trust’s assets that 
are to pass to the qualified charity (the remainder beneficiary).

•	 Investment income is exempt from tax. This makes the CRT a good option for asset diversification. You may consider transferring 
low-basis assets to the trust so that when sold, no income or capital gains tax is recognized on the sale. However, the named 
non-charitable beneficiary will pay income tax on the income received.

Considerations:
•	 Per the IRS, the annual annuity must be at least 5% but no more than 50% of the trust’s assets

•	 A trust’s term may be fixed but can be no longer than 20 years, or it can be for the life of one or more non-charitable beneficiaries

•	 There are some types of assets that should not be used to fund a CRT, including S corporation stock, since a CRT is not an 
eligible S corporation shareholder1

•	 CRTs require legal setup and ongoing maintenance costs

Who’s a good fit?
•	 The CRT is a good option if you want an immediate charitable deduction but also have a need for an income stream to yourself 

or another person. If you set instructions to establish a CRT at your death, it is also a good option to provide for heirs, with the 
remainder going to charities of your choosing.

1 “Small Business Job Protection Act of 1996,” Public Law 104-188; signed into law on August 20, 1996.
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Charitable Lead Trust (CLT)

Make a contribution
Fixed yearly payments

Remainder to individual / family

Individual Charitable Lead Trust
Charity2

3
1

What is it?
A charitable lead trust is the inverse of a CRT. It’s an irrevocable trust that generates a potential income stream for the named 
charitable beneficiary, with the remaining assets eventually going to family members or other beneficiaries.

Charitable lead trusts are not tax-exempt, and you will need to decide the tax treatment of the trust when it is created. There are 
two types:

•	 Non-grantor lead trust: The trust’s income each year is not taxable to the grantor (the person who funded the trust). In this case, 
you will not receive an income tax deduction for creating the trust. The trust pays tax on the income, and the trust claims a 
charitable deduction for the amounts it pays charity.

•	 Grantor lead trust: In a grantor CLT, the grantor can take an immediate charitable contribution deduction for the present value 
of the future income stream, subject to applicable percentage limitations depending on whether a public charity or a private 
foundation is the beneficiary. However, this benefit is mitigated by the fact that the trust income is taxable to the grantor during 
the term with no offsetting of future charitable deductions as the amounts are paid to the charity.

Benefits:
•	 Donors choose the term of the trust and the amount distributed, at least annually, to charity

•	 Assets used to fund a charitable trust are removed from your estate and may not only reduce the amount of tax your estate has 
to pay upon your death, but may also preserve funds for your heirs

Considerations:
•	 A CLT is not tax-exempt. Trust income is taxed like the income of any other complex or grantor trust.

•	 Requires legal setup and ongoing maintenance costs.

Who’s a good fit?
This is ideal if you want to pass appreciated property to heirs and reduce gift and estate tax consequences and are also 
comfortable to part with the income for a number of years in return for estate and gift tax savings.
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3. Charitable legacy planning
Many people have the goal to extend their traditi on of giving beyond their lifeti me. As you plan for philanthropic support as part 
of your legacy, a charity (including a DAF) can be named as the benefi ciary of a will or a revocable or irrevocable trust. Vehicles 
such as DAFs and private foundati ons can also be used to enable family members to conti nue philanthropy aft er your lifeti me 
thereby furthering your charitable legacy across generati ons.

Reti rement assets may be good candidates for charitable bequests aft er death, because they can be among the highest taxed assets 
in any estate. Leaving your reti rement assets to a charity off ers two disti nct advantages:

• Increases the impact of your bequest, as the charity is not required to pay income taxes on donati ons from reti rement account assets.

• Decreases the estate tax burden for your family. Your reti rement assets pass directly to the charitable organizati on, so the 
distributi on to charity is generally deducti ble due to the unlimited estate tax charitable deducti on.

Tip: Make sure your 
benefi ciary designati ons are 
up to date. With missing 
or incorrect designati ons, 
your assets may not be 
distributed as you intend, or 
your charitable benefi ciaries 
may have to wait to take 
ownership and incur costs 
due to probate. The rules 
for 401(k) plans and other 
qualifi ed reti rement plans are 
similar to those for IRAs. If 
you are married and you want 
to designate benefi ciaries 
other than your spouse, you 
may need writt en consent 
from your spouse. Contact 
your plan’s administrator for 
specifi c rules governing your 
qualifi ed plan.
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1 �Many community foundations offer giving vehicles such as a DAF that may open up the ability to grant beyond the geographic focus.

Community Foundation
As you consider your philanthropic strategies, it is worth sharing information on community foundations to understand where they 
fit into the landscape of non-profit organizations.

What is it?
A community foundation is a public charity that typically focuses on supporting a geographical area or a specific cause. It facilitates 
donations from people to support a variety of programs in that area. Community foundations offer numerous types of programs, 
frequently including donor-advised funds, endowments, scholarships, field of interest funds, etc. Community foundations may also 
allow for both national and international granting depending on the focus.

Benefits:
•	 More intelligently support your community by leveraging a deep understanding of a region to direct charitable funds where 

they can be most beneficial

•	 Participate in a variety of programs including scholarship funds, dedicated funds, field of interest funds and donor-advised funds

Considerations:
•	 Expertise tends to focus on supporting a specific geographical area, so for charitable expertise beyond a local community, 

a different strategy may be needed1

•	 Different programs within the community foundation offer varying levels of restrictions on your involvement after you make 
your donation

•	 Typically a community foundation has a higher initial contribution and administrative fees than a DAF at a national sponsor, 
yet the costs are lower than a private foundation

Who’s a good fit?
A community foundation is a good choice if you are focused on supporting a specific region, cause or local organizations. 
It often serves to bring people together who want to focus their funds and time on a common cause.
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Maximizing Your Charitable Giving
With more than 1.8 million nonprofit organizations operating in the United States, how do you choose the organizations working 
on the issues you care about? The following tips and tools can help you make the most of your philanthropic efforts and evaluate 
nonprofit organizations. Consider the following three-step process:

1.	Start by discovering your mission.
When your giving has a clear purpose, it becomes more satisfying, focused and effective. Consider your values, life 
experiences, interests and close relationships to help decide and create a personal charitable mission statement to 
guide your giving. A charitable mission statement is typically one to three sentences that put the purpose of your 
giving into words.

2.	Create an action plan.
Next, it’s time to decide how you can make an impact on the charitable causes you care about. Your action plan 
should include steps to:

•	 Learn more about your target purpose.

•	 Map out how you want to help through your time, talents and networks.

•	 Allocate financial resources to achieve the highest impact. Using the information in this guide to decide what 
assets to give and what vehicles to leverage may allow you to give more than you thought possible.

3.	Decide where to give and choose the right nonprofits.
Supporting an organization either financially or with your time and expertise is an investment. As with any 
investment, you want to be sure that the organizations you support are trustworthy and effective. To determine if a 
nonprofit is well positioned to address the problems it is trying to solve, consider asking the following questions:

Does the nonprofit have a clear mission and purpose?
Your first concern is whether the mission is in line with your charitable goals. A good mission statement is easy to 
understand and clearly articulates both the primary purpose of the organization and the community it seeks to serve.

Do strong practices, procedures and policies guide the nonprofit’s operations?

Effective nonprofits also follow good practices in three functional areas: finance, governance, and 
organizational and program development. Much of this information is available in annual reports and 
newsletters or online via websites. Another resource is the organization’s IRS Form 990, which covers 
information on its financial health and how it spends its money.

Does the nonprofit have the ability to mobilize others?
The ability to mobilize and engage volunteers, other nonprofits, businesses and government agencies is an essential 
skill for nonprofits seeking to address the root causes of problems and bring about long-term change.

In the back of this Charitable Planning Guide, you will find worksheets to help create a Charitable 
Mission Statement and get organized with an Action Plan.
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Tip: There are resources that can 
help you feel confi dent in your 
giving decisions. Here are a few 
to get you started:

Charity Navigator
Thousands of chariti es are rated 
on a numbers-based system by a 
team of analysts.

Give.org
The website of the Bett er 
Business Bureau’s Wise Giving 
Alliance produces reports about 
nati onal chariti es.

GuideStar
Easily compare chariti es and 
gain access to their fi nancial 
informati on. If the organizati on 
does not have a website, this is 
another place you can look to learn 
about its mission.
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Additional Resources

Glossary
Adjusted Gross Income (AGI)1

Total income reduced by certain amounts, such as contributi ons 
made to a charity or traditi onal IRA, or for student loan
interest payments.

Capital Gains
Assets owned for investment purposes are considered a capital 
asset. Examples include real estate, stocks and bonds. When a 
capital asset is sold, the diff erence between the basis in the asset 
and the amount it is sold for is a capital gain or a capital loss.

Complex Asset
Non–publicly traded assets such as real estate or privately
owned businesses.

Estate Tax2

A tax levied on the net value of the estate of a deceased person 
before distributi on to the heirs.

Fair Market Value
The price at which property would change hands between a willing 
buyer and a willing seller, both having reasonable knowledge of 
the relevant facts.1 When it comes to charitable deducti ons of 
cash, this is equal to the amount given. The fair market value for 
publicly traded stocks and bonds is determined from the average 
of the high and low selling prices of the security on the date of the 
contributi on. The fair market value for a mutual fund is based on 
the ending net asset value (NAV) on the date of the contributi on. 
Non–publicly traded asset fair market value is determined by a 
qualifi ed independent appraisal.

Here are some other helpful resources to assist you in your philanthropic journey:

• Glossary of Key Terms: easy access to commonly used terms in philanthropic discussions

• Discover Your Mission Worksheet: create a personal, charitable mission statement

• Acti on Plan Worksheet: organize and plan your next steps to making a philanthropic diff erence

Income Tax
Taxes on income, both acti ve (for example, salaries, wages, ti ps, 
commissions) and passive (for example, interest and dividends).

Irrevocable Trust
A trust that cannot be modifi ed or terminated without the 
permission of the benefi ciary. The grantor, having transferred 
assets into the trust, eff ecti vely removes all of his or her rights of 
ownership to the assets and the trust.

Net Asset Value2

The value of a mutual fund that is reached by deducti ng the 
fund’s liabiliti es from the market value of all of its shares and then 
dividing by the number of issued shares.

Revocable Trust
A trust that can be altered or terminated during a grantor’s 
lifeti me. The trust is considered part of the grantor’s estate and is 
subject to taxati on.

Trust1

A separate legal enti ty that owns property or assets of some kind 
for the benefi t of a specifi c person, group of people or organizati on 
known as the benefi ciary/benefi ciaries.

1 Tax Dicti onary, htt ps://www.taxact.com/tax-terms/tax-dicti onary.asp.
2 Oxford Dicti onaries, htt p://www.oxforddicti onaries.com/us/defi ni tion/american_english/net-asset-value?q=net+asset+value.
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Discover your mission
Create a personal mission statement to guide your giving

A giving mission statement helps you focus your giving on what matt ers most to you. This worksheet walks 
you through the steps to create your giving mission statement, which will refl ect your personal values and 
arti culate your goals.

Want to create a joint or family mission statement? Complete the fi rst two steps of the worksheet 
separately, and then discuss your answers together to develop a shared purpose in giving.

Reflect on what 
inspires you

Determine where 
you will focus

Discover
your mission1 2 3 1 2 3 1 2 3

1. What inspires you to give?
Your values, experiences and beliefs are what inform your giving. Before you create your statement, refl ect on what inspires you to give.

What are some formative experiences in your life? How did they shape you?

Who are the people who have been strong influences on you? What have they taught you?

When you think about our world and society, what inspires or upsets you?

What are some of your core values or principles?

What motivates you to give?
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Sample mission statements:
To honor my mother’s work as a Pre-K teacher, I will give to early childhood educati on programs in my state so all children 
arrive at kindergarten ready to learn. I will help veterans successfully transiti on out of the military by funding programs that 
provide job support services.

2. Where will you focus?
Your mission statement describes what you want to accomplish with your giving. Consider the following questi ons and how they will 
inform your mission.

What issues do you want to affect? Why? How?

What population do you want to focus on?

What is your geographic scope?

What is your vision or long-term goal for your giving?

3. Write your mission statement.
Drawing upon the values, interests and moti vati ons you described above, write a one-to-three sentence mission statement for 
your giving.
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Create an action plan
Plan your next steps to create
impact with your giving
You’ve decided how you most want to make a diff erence with your giving. But how do you get started?
This worksheet will help you create an achievable acti on plan to accomplish your giving goals, including 
identi fying the immediate next steps to take.

1. Learn more
What will you need to know to make a diff erence? Check off  all the acti on items you’d like to take on to bett er understand
your target issue or area.

  Develop a list of nonprofi ts doing work in your area of interest and research them.

  Conduct online research about most eff ecti ve approaches to solving the problems or serving the communiti es you care about.

  Connect with other donors and experts who share your passion and ask them questi ons.

   Att end events related to your issue or interest.

  Set up an online news search to stay current on your issue or interest area.

  Talk to people closest to the problem or most impacted by your issue or interest area.

2. Decide how you want to help
Your ti me, talents, skills, networks and experiences can be valuable assets for your giving. Consider what you’re willing or able to do 
in additi on to providing any fi nancial support.

  Create a list of the skills and experti se you bring to the table. Identi fy the skills you would—and wouldn’t—like to use in
your philanthropy.

  Commit to spending a specifi c amount of ti me each month on your philanthropy.

  Reach out to organizati ons to explore volunteer opportuniti es.

  Make an introducti on between the nonprofi t and a contact who could help them.

  Commit to serve on a board or committ ee, lead or parti cipate in a volunteer project, or take on another regular volunteer role.

  Host a fundraiser or advocacy event.

  Att end a public meeti ng or event to advocate.

  Write a lett er to the editor, a lawmaker, or other infl uencer to raise awareness.

20Fidelity Charitable Planning Practi ce Management

Worksheet



3. Allocate your financial resources
How will you fund your giving? Consider how you can best use your fi nancial resources to achieve philanthropic impact.

  Create a budget for giving on a monthly or annual basis.

  Create target short- and long-term donati on amounts and frequency.

  Discuss giving goals with your family or partner.

 Discuss charitable giving with your advisor and incorporate into your fi nancial or legacy plan.

 Discuss and identi fy with your advisor potenti al long-term appreciated assets to use for charitable giving.

  Explore opti ons for including charitable giving in a legacy plan.

  Investi gate corporate matching-gift  opti ons at your workplace.

  Make a charity a benefi ciary of your will or estate plan.

  Investi gate whether a giving vehicle such as a charitable annuity or donor-advised fund could be right for you.

4. Commit to your action plan
You’ve identi fi ed the acti on steps you’d like to take to achieve your charitable mission.

Now, choose the steps from the list above that you’d like to prioriti ze this year and write them below.

This year, I will…

1. 

2. 

3. 

Next, choose one to three steps from the list above that you can commit to doing in the next three months and write them below.

Within the next three months, I will…

1. 

2. 

3. 

Add these three short-term items to your “to do” list, and schedule a calendar reminder to revisit this plan in three months to 
decide what you’ll accomplish next. You’ll be surprised by how much you can accomplish when you break it up into small steps 
and create some regular checkpoints.
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Want to learn more 
about smart giving?
Talk with your advisor

Or contact Fidelity Charitable at

800-262-4923

FidelityCharitable.org
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Learn more about charitable planning from working with your advisor 
or contact Fidelity Charitable at 800-262-4923.


