
Yes or No: 
Are Warranty Solutions Right For You?

These days, extended protection is available for almost any purchase, and choosing a protection 
plan is usually a smart move to safeguard and prolong the life of your investment. But instead of 

focusing on price, let’s look at how a protection plan can provide value.

THE PLAN

1.  Is a protection plan 
available?

Yes No

2.  Does it cover what 
you need?

Yes No

3.  Does it last as long 
as you need?

Yes No

4.  Are there additional 
benefits? 

Yes No

THE PRODUCT

5.  Will something 
happen to this item?

Yes No

6.  Have you had one 
break in the past?

Yes No

7.  Do you rely on this 
item every day?

Yes No

8.  Can you afford to 
buy a replacement? 

Yes No

How do you feel about risk without coverage? 

Cool as a cucumber (X1) Sweaty palms (X2) Pump the brakes (X3) 

Add up your ‘Yes’ answers times the multiplier… 

0-3: Nope – not the protection plan for you
4-6: Nah – maybe you should pass
7-10: Yep – looks like it’s a good idea
10+: Yeah – seriously, what else should you get covered?

THE MULTIPLIER

THE DECISION

Asking the right questions when making any purchase is a good practice—including when purchasing 
a protection plan. Still looking for answers? Ask your sales rep how a little extra protection 

can help you Experience More.

Fortegra® is the marketing name for the protection programs operated by Fortegra Financial Corporation and its subsidiaries. The protection programs obligors are typically Auto Knight Motor Club, Inc., 4Wararnty, Inc., Fortegra companies, in all states.


