
 

Company Overview: 
Visa is the largest global card transaction processing firm, with leading positions across most worldwide geographies. As a 
percentage of the ~$10.4 trillion in ’21 payments volume, ~47% was generated in the US and ~53% internationally, and roughly 
~48% from credit and ~52% from debit. The company has generated strong earnings growth in recent years driven by solid 
revenue growth (growth in spending, shift toward spending on cards, pricing increases) and expense leverage. 
 
 
Highlights:  
Over the last few years, the networks have made significant organizational changes and investments to support the growth of 
new flows ranging from commercial cards (including rapid expansion of virtual cards), low-value payouts (e.g., Visa Direct enabled 
flows), high-value cross-border payments (B2B connect from Visa), real-time-payments or RTP (e.g., Vocalink).  
 
The work being done is not only on issuance of new credentials around these flows but also on acceptance and partnerships 
across the system. While estimates vary, the TAM across these new flows range in the tens of trillions and more than double the 
addressable market for the networks.  
 
Bull Case: 

• Significant Barrier of Entry - Visa is the world's largest payment processing company, providing processing services to 
30+ million merchants around the globe. Roughly ~3.6 billion Visa-branded cards are currently in circulation, with total 
annual purchase volume of ~$10.4 trillion. Given the company's well-established brand and extensive merchant-
acceptance network, we believe Visa's business model would be difficult for competitors to replicate. 

• Secular Shift Towards Card Payment - Over the past several years, card payments have gained market share, at the 
expense of cash and checks (we expect this to continue). US market share for card payments has increased from 32% 
in 2001 to over 50% in 2014 and continues to grow. Concurrently, the cash/check market share has decreased 
significantly. 

• International Markets Provide both Diversification and Growth Opportunities - Approximately 45-50% of Visa’s total 
revenue is generated in the United States – we expect this market to grow mid- to high-single-digits over the next 
several years, due largely by the continued shift from cash/check to plastic. The remaining 50-55% of revenue is driven 
by international regions, including APAC, Canada, Latin America, Africa, Europe and the Middle East– we believe these 
markets in aggregate can generate double-digit growth over the next several years, driven by consumer spending and 
the shift to cards. Given the penetration opportunities for these markets (and the relative immaturity versus the US), 
we believe Visa's international exposure provides the company with opportunities to further diversify its revenue base. 

 
Bear Case: 

• Slower Consumer Spending - Uncertainty in the economy could lead to slower spending by consumers and 
subsequently lower credit and debit transactions/volumes for Visa. The secular shift toward card payments (away from 
cash/check) should mitigate some impact of reduced consumer spending. In recent quarters, growth has accelerated 
as the economy has recovered. 

• Regulatory Risk - Interchange fees are an important component of the four-party payments system Visa facilitates. 
Recently, interchange fees have come under increasing scrutiny from regulatory authorities in a number of different 
geographies. If Visa is no longer allowed to set interchange rates, financial institutions may be less willing to issue new 
cards and/or may seek to subsidize their credit card businesses, either through fees to cardholders or reduced pricing 
from the networks. 

• Alternative Payment Systems - A number of alternative payments systems have gained in popularity recently, 
particularly in the area of internet-based payments (PayPal, Bill-Me-Later, etc.). Visa may lose some share of the 
paperless payments market if some of these alternative systems continue to gain acceptance.  
 

Overview: 
Simply put, Visa should continue be one of the largest beneficiaries of the continued shift to electronic payments around the 
world which we believe is still in the middle innings globally. Additionally, while this powerful cash-to- card secular tailwind 
certainly isn’t a secret, Visa’s recent move into push payments through its Visa Direct initiative substantially increases the 
company’s addressable market and could add yet another leg to this powerful growth story. For the first time in a very long time, 
we believe that the stock is trading at a depressed valuation. We see no reason why continued execution can’t drive further 
multiple expansion and coupled with sustained mid-teen EPS growth should provide plenty of room to run. 

Name Ticker Growth Dividend D + G
Visa Inc. Class A V 12.00% 0.87% 12.87%



 

Past performance is not indicative of future results. Investing involves risk including the potential loss of principal. This material is 
not financial advice or an offer to sell any product. The actual characteristics with respect to any particular client account will vary 
based on a number of factors including but not limited to: (i) the size of the account; (ii) investment restrictions applicable to the 
account, if any; and (iii) market exigencies at the time of investment. Aptus Capital Advisors, Inc. reserves the right to modify its 
current investment strategies and techniques based on changing market dynamics or client needs. Forward looking statements 
cannot be guaranteed. This is not a recommendation to buy or sell a particular security. There is no assurance that any securities 
discussed herein will remain in an account's portfolio at the time you receive this report or that securities sold have not been 
repurchased. The securities discussed may not represent an account's entire portfolio and in the aggregate may represent only a 
small percentage of an account's portfolio holdings. It should not be assumed that any of the securities transactions, holdings or 
sectors discussed were or will prove to be profitable, or that the investment recommendations or decisions we make in the future 
will be profitable or will equal the investment performance of the securities discussed herein. Information was obtained from third 
party sources which we believe to be reliable but are not guaranteed as to their accuracy or completeness. 
 
This commentary offers generalized research, not personalized investment advice. It is for informational purposes only and does 
not constitute a complete description of our investment services or performance. Nothing in this commentary should be 
interpreted to state or imply that past results are an indication of future investment returns. All investments involve risk and unless 
otherwise stated, are not guaranteed. Be sure to consult with an investment & tax professional before implementing any 
investment strategy. Investing involves risk. Principal loss is possible. 
 
The content or when a page is marked “Advisor Use Only” or “For Institutional Use”, the content is only intended for financial 
advisors, consultants, or existing and prospective institutional investors of Aptus. These materials have not been written or 
approved for a retail audience or use in mind and should not be distributed to retail investors.  Any distribution to retail investors 
by a registered investment adviser may violate the new Marketing Rule under the Investment Advisers Act.  If you choose to 
utilize or cite material we recommend the citation, be presented in context, with similar footnotes in the material and 
appropriate sourcing to Aptus and/or any other author or source references. This is notwithstanding any considerations or 
customizations with regards to your operations, based on your own compliance process, and compliance review with the 
marketing rule effective November 4, 2022. 

Advisory services are offered through Aptus Capital Advisors, LLC, a Registered Investment Adviser registered with the Securities 
and Exchange Commission. Registration does not imply a certain level or skill or training. More information about the advisor, its 
investment strategies and objectives, is included in the firm’s Form ADV Part 2, which can be obtained, at no charge, by calling 
(251) 517-7198. Aptus Capital Advisors, LLC is headquartered in Fairhope, Alabama. ACA-2212-11. 
 
 


