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North America and Western Europe continue to be the main markets for M&A 
transactions in 2019

2,959
deals in 2019



2019 is the worst year in terms of M&A activity for IT industry over the past 3 years

Number of completed transactions: financial vs strategic investor, 
2015-2019

Number of completed transactions: domestic vs cross-border, 
2015-2019



M&A activity in the CEE region is somewhat different from the global trend: it is stable

M&A deals with IT companies in the CEE region, 2015-2019

M&A deals with IT service companies in the CEE region, 2015-2019

Key trends



TOP 10 most active strategic investors in IT service industry by number of deals in 
2018-2019 years

Strategic investors in IT service companies



Financial investors pursue different goals and are in general less active, especially in 
cross-border M&A, than strategic investors

Financial investors in IT service companies



EBITDA multiple is the most indicative measure for the valuation of public IT service 
companies



CEE private deals report much lower valuation compared to their peers in advanced 
economies

EV/Revenue multiple 
averaged by region

Global EV/Revenue multiple vs 
EBITDA margin



Strategic investors pay increased attention to the expertise, client portfolio, personnel, 
and transparency of the target company

Important aspects for strategic investors

•
•

•

•

• Location of delivery centers
•
•

•
•

Opportunity for IT service companies



Selected M&A transactions completed in 2019 with/by IT service companies in the CEE 
region



Selected M&A transactions completed in 2019 with/by IT service companies in the CEE 
region



Several notional M&A transactions stirred the market in 2019



Case #1: Capgemini + Altran: transaction highlights



Case #1: Capgemini merges with Altran to become a leading software engineering 
company



Case #1: ‘Altran 2020. Ignition’ strategic plan to strengthen its position as a global 
leader has well been paid out turning into $4.1B deal



Case #2: Creation of a Leading Nordic Digital Services Company with 24,000 
professionals globally and $3.3Bn in sales



Case #3: DXC + Luxoft: transaction highlights



Case #3: DXC Technology acquires Luxoft for $2Bn

•

•



CTIS index has hit new height this year reaching +32.5% growth rate compared to 2018



At the year-end EBITDA multiple aggregated for our top 40 IT service companies ended 
up at its average of 11.1x



Investment advisory firm with 2 own offices in Kyiv and Minsk and global footprint in 45 
countries through Globalscope, international network of M&A specialists 
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