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Tighter regulations have made it tougher than 
ever for non-resident buyers to buy property 
in Australia. While the process may seem near 
impossible to navigate, once you understand 
the framework the Government uses to approve 
applications, it’s actually fairly straightforward. 
Take a look at what you need to know.

Generally speaking, yes, foreigners can buy property in Australia, but 
conditions do apply. In order to purchase residential property in Australia 
– whether to live in or to use as an investment property – non-residents 
need to apply for and secure an approval from the Foreign Investment 
Review Board (FIRB) to complete the purchase.

As part of the federal government, the FIRB is responsible for ensuring 
most foreign investments in Australia is directed towards new dwellings, 
which create jobs and benefit Australia’s economy, as well as preserving 
the current stock of housing in Australia for purchase by local residents.
All foreign citizens need to apply for approval of the FIRB before taking 
an interest in any residential real estate – the only exception are New 
Zealand citizens, Australian permanent residents and their spouses. That 
said, if you are a foreign buyer and you have identified a property that 
you wish to purchase, the next step is to make an application to FIRB. 
It is important to note that approval from FIRB must come before the 
property is purchased and an application form can be downloaded from 
the Australian Taxation Office website. Within 30 days of submitting your 
application and supporting documentation, you will either be approved 
or denied.

It’s very important that any contract for the property you wish to 
purchase has the clause “subject to FIRB approval” allowing you at least 
30 days for a FIRB decision. It’s vital that your solicitor states the clause 
in such a way so as to ensure that if your FIRB proposal is rejected, you 
won’t lose your deposit.

There are some limitations to the types of property you can purchase as 
a non-resident buyer: you can only buy brand new properties or vacant 
land, provided the development of a residential property is completed 

on the vacant land within four years of the approval from the FIRB. 
Remember though, that purchasing vacant land that previously held a 
dwelling is not considered a new property and as a foreigner you may not 
be allowed to purchase that asset, unless you are intending to build two 
houses for every one that was demolished on the vacant land so as to 
encourage greater housing development.

By buying new properties or land on which to develop new properties, 
you are in effect adding to Australia’s housing stock which is seen as 
a benefit to the economy. By contrast, if you are looking to buy an 
established dwelling then unfortunately the news is not so good. Non-
resident foreign citizens are generally prohibited from buying existing 
properties in Australia, the reasoning being that it deprives Australian 
buyers of a property that they could buy and live in themselves.

CAN NON-RESIDENTS SECURE FINANCE IN AUSTRALIA?
There have been a number of changes to how banks and lenders deal 

with non-resident borrowers. Many of the bigger banks no longer lend 
to non-residents, while some have inflated their maximum loan-to-
value requirements to 60 per cent for foreign borrowers or charge higher 
interest rates to non-residents, right up to 8 per cent.

Depending on your residency status or type of visa you hold, there are 
still a number of lenders who will lend to non-residents. Be aware though 
that different lenders have different criteria when it comes to eligibility so 
it’s worthwhile getting advice from a mortgage broker who understands 
which lenders are more likely to approve a non-resident application.

HOW WILL THE BANK ASSESS MY APPLICATION?
Australian lenders are unable to access your overseas credit history 

Can non-residents buy property in Australia?
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First Home Owners  
Deposit – All You Need 
to Know from Mortgage 
Express
On 1 January 2020, the Australian Government’s 
First Home Owners Deposit Scheme kicked off 
and already hundreds of Aussies have signed up 
to the scheme. Aimed at supporting eligible first 
home buyers purchase a home sooner, the scheme 
allows first home buyers to put down just five per 
cent deposit, with the National Housing Finance 
and Investment Corporation (NHFIC) guaranteeing 
the rest of what would normally be a 20 per cent 
deposit. Here’s all you need to know.

Are you eligible?
Those applying for the loans will need to meet certain eligibility criteria. 
You must:
• Earn under $125,000 a year for singles and $200,000 for couples.
• Intend to live in the home (investment properties aren’t supported).
• Not have owned or had a share in property previously.
To help first home buyers find out if they meet the scheme’s eligibility 
criteria, the NHFIC has developed a tool on its website.

How do you apply?
Currently, NAB and Commonwealth offer loans but a further 25 non-major 
lenders, including Bendigo Bank, CUA and Bank Australia, will begin offering 
loans from February 1.
All participating lenders are supporting the scheme by not charging eligible 
customers higher interest rates than equivalent customers outside the scheme.
If you have questions about the First Home Owners Deposit Scheme or you’d 
like help checking your eligibility, contact a Mortgage Express broker today. 

How much can you borrow?
There are limits to how much Australians can borrow under the scheme and 
these vary by state and region:

NSW
Sydney, Newcastle, Lake 
Macquarie, Wollongong/
Illawarra: $700,000
Rest of the state: 
$450,000
VICTORIA
Melbourne, Geelong: 
$600,000
Rest of the state: 
$375,000

QUEENSLAND
Brisbane, Gold Coast, 
Sunshine Coast: 
$475,000
Rest of the state: 
$400,000 
WA
Perth: $400,000
Rest of the state: 
$300,000

SA
Adelaide: $400,000
Rest of the state: 
$250,000
TASMANIA
Hobart: $400,000
Rest of the state: 
$300,000
ACT
$500,000
NT
$375,000
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What Millenials are 
Looking for in a Home

Market Facts 

Recent research reveals that within three years, more than 40% of home 
buyers will come from the millennial generation, as many reach their peak 
income-earning years.
Many millennials view property differently because they often manage strict 
budgets, and can therefore be more price sensitive.
Having grown up in the technological age, millennials are typically fluent 
in accessing and analysing the enormous amount of information available 
on the internet, so they know how to find properties offering them value for 
their money.
Many millennial buyers understand that they need to start with a smaller 
property or unit as a stepping stone, or buy in a city or town where prices are 
more affordable.
So, what are millennials looking for in a property?
If you are selling your property in a geographical location with a high demand 
from millennials there are certain features this demographic looks for.
Technology and modern design elements without a doubt have the most 
influence on what millennial buyers find attractive in a home.
Wireless internet coverage and/or NBN connectivity, as well as “green” 
features and innovations are all likely to be included in the consideration-set 
for millennials.

% Change 
Year on Year

% Change
Month on Month

% Change 
Year on Year

% Change
Month on Month

% Change 
Year on Year

% Change
Month on Month

Sydney 7.94  1.12 9.28 1.49 4.95 0.30 

Melbourne 8.25  1.18 7.99 1.39 8.72 0.72 

Adelaide 0.40   0.25 0.28 0.20 1.05 0.54 

Perth -5.68  0.12 -5.63 0.08 -5.94 0.34 

Brisbane 1.51  0.62 2.03 0.79 -0.32 0.03 

Canberra 3.14  0.27 4.00 0.32 0.00 0.10 

Hobart 5.02  0.88 5.10 0.91 4.83 0.77 

Harcourts is the fastest growing real estate group in Australia and New Zealand’s largest real estate group, with more than 900 offices across 9 countries along 
with more than 6,800 sales consultants and a growing property management team. Please visit www.harcourts.com.au for more information.

ALL DWELLINGS HOUSES UNITS

Internet/broadband coverage is a top-of-mind consideration for this 
generation. A young family buying into a long-term commitment wants 
to know that access to the internet will be fast, reliable, and also open to 
competition between providers.
The trend for many millennials is to include a work station at home as many 
are now working remotely from home full-time. A tip is to evaluate power 
points and nearby shelves in bedrooms that could double as a home office. 
With work and homework high priorities, these buyers want to know how 
easy it is to set up tech hubs in certain rooms of the home. With a few touches 
of technology or by adding connections, you could make your garage easily 
adaptable as a second or third office if needed.
Open plan lounges, kitchens and outdoor entertaining areas are popular 
with young buyers. Make every effort to present these spaces as great for 
entertaining friends.
It is important to add that in the late-20s to mid-30s category buyers are often 
starting a family, or plan to start in the near future. Therefore, the interior and 
exterior areas must seem applicable to young children and pose no safety 
risks. It is always an advantage to be located close to neighbourhood parks, 
schools, and other amenities appealing to young families.
Lastly, a sustainable future is a sentiment often expressed by millennials, 
and more and more inquiries about renewable energy and solar-powered 
facilities are being received. If you have solar power installed, external lighting 
powered by the sun, or harvest rainwater, this is definitely attractive to the 
millennial generation.
Millennial buyers are a force to be reckoned with in the local property market, 
and many sellers are realising the potential of penetrating this market.

Millennials. It’s a term used to describe people born 
between the early 1980’s to around the year 2000.


