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What is HubSpot for 
Startups?1



How does HubSpot for Startups work? 

Bootstrap03
● Not part of an approved partner
● Involved in an approved startup program w/ 

other software partner
● 40% off HubSpot software + support (year 1)

Series A02
● Series A funding in last 12 months
● Part of an approved VC
● 50% off HubSpot software + support (year 1)

Type of Startup

Seed Stage 
● <$2M in funding
● In an approved accelerator/incubator
● 90% off HubSpot software + support (year 1)
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HSFS eligibility and discount:



Who are our startup partners?

and 100s 
more!



How do you win?2



Help Businesses Grow Better



Offer Startup Friendly Products Offer Strategy Support

- So, what do we want to do?



Customers Love Apps for Startups



Let’s work together.3



➔ Softwares that help their startup. 
➔ (Does it make a task easier, more efficient, more effective?)

➔ Softwares that are built with the startup persona in mind. 
➔ (Think: scrappy, moving fast, do-it-all, early team members, limited budget)

➔ Is it affordable? 
➔ (Most of our customers have $1M-$2M in funding.)

Startups want:



+



➔ Access to new and existing startup 

customers (>10% of HubSpot’s customer 

base)

➔ Access to over 1,000 startup partners

➔ Thought-leadership and co-marketing 

opportunities

➔ Featured in several HubSpot 

publications and promotional materials 

to database 

Benefits of working 
with HSFS



What do you need 
to do?

What do you need 
to do?

What do you need 
to do?

➔ Provide your software at a startup 

friendly price

➔ Work with us on content for 

startups

https://www.hubspot.com/startups/resources/offers



Get started by submitting the 
benefits form:

https://www.hubspot.com/integrations/partner-benefits 

https://www.hubspot.com/integrations/partner-benefits

