Kicking off HubSpot
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Meet HubSpot

HubSpot makes it easy for us attract visitors, convert leads, and delight customers.
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HubSpot is how we

e Uncover new leads

e Connect with more leads
e Close deals faster

e Manage our pipeline




It’s an intuitive tool
that will skyrocket
your productivity
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FEATURES THAT MAKE THIS POSSIBLE

Hi Taylor,

| just wanted to follow up on our call earlier today

Elise Beck

Email Sequences @
Automate Your Follow-Up Emails

Email Tracking &
Know the second a lead opens an email

October 2016
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Inbox Profiles &

Get powerful context about the people i

you're emailing, right inside your inbox e o
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Track and identify the most engaged }‘
prospects in real-time
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https://www.hubspot.com/products/sales/sales-automation
https://www.hubspot.com/products/sales/email-tracking
https://www.hubspot.com/products/sales/contact-profiles
https://www.hubspot.com/products/sales/sales-leads

Get your emails opened
and calls answered

FEATURES THAT MAKE THIS POSSIBLE

Email Tracking &
Know the second a lead opens an email

Email Templates &

Turn your best and repetitive emails into
templates you can personalize & optimize

Calling & Call Tracking &
Make and record calls directly from your
browser and log in your CRM

Email Scheduling &
Schedule your emails. Nail your timing
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https://www.hubspot.com/products/sales/email-tracking
https://www.hubspot.com/products/sales/email-templates-sales
https://www.hubspot.com/products/sales/click-to-call
https://www.hubspot.com/products/sales/email-scheduling

Land more meetings
and close more deals

FEATURES THAT MAKE THIS POSSIBLE

Meetings &
Schedule your appointments faster

Quotes &

Create and send sales quotes, and even
collect electronic signatures

Playbooks 7

Pull up competitive battle cards, card
scripts, and positioning guides

Conversations @
Personalize conversations at scale

BIGLYTICS
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Almost done.

| agree to be legally bound by this document and the
HelloSign Terms of Service. Click on 'l Agree' to sign this document.

Elise Beck
ebeck@hubspot.com
User ID: 383130363137373535

Taylor O'Neil

taylorfonell@gmail.com Ta,('ylﬂ‘r O'M(;Ll,

User ID: 383230323232393639

Book a 30-minute meeting

What time works best?

10:00 am

10:30 am

11:30 am

12:00 pm
12:30 pm
1:30 pm

Edit | AGREE



https://www.hubspot.com/products/sales/schedule-meeting
https://www.hubspot.com/products/sales/quotes
https://www.hubspot.com/products/sales/playbooks
https://www.hubspot.com/products/crm/conversations

Focus on the right deals
and hit your sales quota

FEATURES THAT MAKE THIS POSSIBLE

Pipeline management &

Never let a lucrative deal slip through the
cracks again. Add deals with a single click,
assign tasks, and track progress in your
dashboards.
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How we use HubSpot



Never miss a beat

Configure your notifications &

Global notifications

Choose where you'd like to receive HubSpot notifications on your devices. You can turn them on or . ‘ onta( :ts

off here too.
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https://knowledge.hubspot.com/articles/kcs_article/settings/how-to-set-up-user-notifications-in-hubspot

Maintain total visibility
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How we will work together

Communication Collaboration Creation
Creating an environment Aligning The tools and mechanics
where we can thrive cross-functionally for us to succeed
e Leadership e Revenue goals e HubSpot
Meetings
e  Establishing an e HubSpot
e All Hands SLA integrations
Meetings

e Email Updates

e Conversations



HubSpot with other tools
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Learn more about
HubSpot



Start with Inbound Sales
Fundamentals 2



https://app.hubspot.com/l/learning-center/lessons/194/1014?_ga=2.168679585.1698812009.1538996307-1783839400.1538502014
https://app.hubspot.com/l/learning-center/lessons/194/1014?_ga=2.168679585.1698812009.1538996307-1783839400.1538502014

If you need help

HubSpot Knowledge HubSpot
Academy Base Support

Step by step guides, video Articles about features and Chat or talk to someone from
tutorials general use HubSpot

B



Thank you



