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s your channel strategy
fit-for-purpose?

These changes mean the channel
IS undergoing rapid transformation

A The traditional IT channel is in a state of flux

A Established VARs and Distributors are reinventing themselves

A Hybrid business models are now the norm

A Increased investment in managed services, consulting and
app development

‘Born-in-the-cloud’ businesses are challenging
existing resellers

: To succeed " .
vendors need to regularly review
theirroutes-to-market strategy ¢
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